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Yesteryear In History 
Packard Comes to Detroit 
Now In War Work 
I Visit the Plant 


By 
Chris Sinsabaugh 


ACKARD moved from Warren, 

O., to Detroit in 1903 and started 
production on a_ two-passenger 
buggy because the company still 
was in the horseless carriage era. 
It was the brainchild of J. W. 
Packard of Warren, an electrical 
manufacturer, who had bought one 
of the first Wintons some five 
years previously. As an owner, 
Packard had gone to Alexander 
Winton with a loud squawk about 
the aches and pains developed by 
his purchase, as pioneer owners 


were prone to do in those days.- 


Even now the practice continues. 
“If you think you can build a 
better car, go and do it,” was the 
challenge hurled by the choleric 
Winton at his equally-irate cus- 
tomer. 
ag * * 

AND PACKARD went back to 
Warren and set about his task of 
calling the Winton bluff. On Nov. 
6, 1899 he completed his first 
Packard car, which he called a 
buggy. He felt it was a better one 
than the Winton. Apparently his 
fellow citizens thought so, too, for 
he was importuned by his friends 
to build more of them for local 
consumption. So he became a 
motor car manufacturer, formed 
the Ohio Automobile Co. and set 
out to get national distribution. 

It was soon after that Truman 
H. Newberry and Henry B. Joy, 
both prominent Detroit citizens 
who had been bitten by the horse- 
less carriage bug, went to New 
York to see what they could see. 
Newberry was nuts over steam as 
a motive power but a steam car 
took a long time to get up enough 
power to start. But he was open 
minded and visited the New York 
store where Packards were on sale. 

* ok * 


AS THEY CAME out of the 
Packard store a fire engine, horse- 
drawn, dashed by sounding like 
hell breaking loose. The salesman 
rushed out the door, cranked up 
the Packard car standing at the 
curb, and in a jiffy he was chasing 
the fire engine, just as you and I 
used to do. Newberry was goggle- 
eyed. He had been wavering on 
the steam theory after a steam 
gauge had blown up in his face 
when he was studiously inspecting 
a steamer, so he was greatly im- 
pressed with the quick getaway of 
the gasoline-propelled Packard. He 
changed his motive power ideas 
right then and there. 

* * * 

NEWBERRY and Joy button- 
holed J. W. Packard and sold the 
man from Ohio on moving his 
plant to Detroit, promising to find 
him backing. They did, and they 
put their money where their mouth 
was—they went in financially and 
in 1902 the Packard Motor Car Co. 
was formed and moved to Detroit 
in 1903. Both Newberry and Joy 
went on the board of directors. 
Joy later on became president of 

(See SPARKS, Page 15, Col. 1) 
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Second Drive 
Mapped for 
Rubber Scrap 


Would Center on Tires; 
Over 250,000 Tons Seen 


In Present Campaign 


DETROIT. — While Presi- 
dent Roosevelt’s scrap rubber 
drive headed toward a total 
tonnage in excess of 250,000, 
plans were afoot in Washing- 
ton last week for a second collec- 
tion campaign sometime in July. 

The July drive, it is understood, 
would concentrate on collection of 
scrap tires, comparatively few of 
which have been turned in during 
the current campaign which ends 
Tuesday (June 30). The proposed 
collection program would have the 
backing in effort, as well as in 
money for publicity purposes, of 
the largest industries—steel, petro- 
leum, automobile manufacturing, 
rubber, etc. 


Potential of a drive for scrap 
tires is contained in an estimate 
by the American Petroleum In- 
Stitute that if each vehicle owner 
were to turn in an average of one 
worn-out, discarded tire, a 435,000- 
ton supply of rubber scrap would 
be provided. Furthermore, the 
API points out, if every person in 
the U. S. would turn in another 
five pounds of rubber from around 
the house, an additional 325,000 
tons would be provided, making a 
grand total of 760,000 tons of scrap, 
equivalent to the amount of crude 
rubber used annually in the U. S. 
in peacetime. 


Although the June 15-30 drive 
had brought in more than 100,000 
tons of scrap in the first six days, 
Washington officials expressed dis- 
appointment particularly over col- 
lections in the Eastern and 
Southern states. 


Oil Coordinator Harold Ickes 
decried the slow response in the 
first week of the campaign with: 
“This is putting it up to the people 
to determine whether they want 
to run their cars or not, by turn- 
ing in rubber. If it is not turned 
in—enough to take care of military 
needs and to some extent civilian 
needs—we’ll have to get the rubber 
some way.” 

He did not expand on the last 
statement, but it was inferred that 


(See RUBBER, Page 13, Col. 1) 


GM War Output 
Hits $119,332,117 
During May 


NEW YORK.—General Motors 
announced last week that deliveries 
of war materials from its plants in 
the United States and Canada in 
May totalled $119,332,117, an in- 
crease of $9,305,517 over the de- 
liveries in April. Deliveries in 
May exceeded total deliveries in 
each of the first three quarters 
of 1941. 

Total deliveries for the first five 
months alone of 1942 amounted to 
$486,838,088, as compared with 
$406,149,273 for all of last year. 


A summary of deliveries follows: 


1942 Monthly 
GOMUBIF s6cccccsnes $ 78,048,424 
February ........--- 84,084,535 
Mareh ...cccscccces 95,346,412 
DOE gecaiaree eee 110,026,600 
Se ccosvaneeenaeey 119,332,117 
1942 to Date ....... $486,838,088 


During the week ended June 6, 
total General Motors hourly rated 
factory employment in the United 
States was 195,822. 





New Car Sales Continue 


Well Below Quota in June 





Another Nail 


In Ration’s Coffin 


The new-car rationing picture is getting no better fast, 
as evidenced by AUTOMOTIVE NEws’ cross-country survey 
Emphasizing again that the whole 
new-car rationing setup was both needless and dis- 


of June operations. 


criminatory. 


Gasoline and tire threats, as evidenced by the slow 
pace of car sales in June following liberalization of 
Section 701, would be sufficient from here on to assure 


that the frozen cars got 


In fact, most observers doubt if the remaining new cars 
could be sold to the general public even though all 


restrictions were removed. 


Nevertheless, federal officials have recently promised 
further liberalization of rationing regulations, “if sales 


decline.” 


Do they need further evidence than the June figures? 

Must they wait any longer—while these cars continue 
to deteriorate at an alarming rate—while vitally-needed 
is needlessly tied up—while 
motorists are denied essential transportation? 


military storage space 





into only essential hands. 





Automotive Repair Services 


Under Price Ceiling July I 


DETROIT.— Car dealers were 
warned last week that price ceil- 
ings go into effect July 1 on auto- 
mobile services, with highest March 
(1942) levels as the maximum. 

While the retail service man will 
not be obliged to post ceiling prices, 
as other retailers must, he must 
keep records of prices charged in 


March and prepare by Sept. 1 a 


Parts prices need clarification; 
see page 14. 





statement showing his. ceiling 
prices and- the method by which 
he determined his prices in March. 
Statement must be filed with War 
Price and Rationing Board by 
Sept. 10. 

OPA last week issued a special 
maximum price regulation cover- 
ing consumer services and remov- 
ing these services from the provi- 
sions of the General Maximum 
Price Regulation issued some time 
ago. Services performed to an 
industrial or commercial user of a 
commodity continue to be con- 
trolled by the general order. 

The regulation automatically 
licenses every firm in the consumer 
field and makes violators subject 
to revocation of licenses. 

The new regulation applies to 
any consumer services which fit 
the definition of “any service when 
sold to an ultimate consumer other 


Monthly 


Commercial Car 


Section 


See Pages 7 to 13 








11, 





than an industrial or commercial 
user, whether sold directly or 
through any other person to such 
ultimate consumer, or integrated 
with further servicing sold to the 
person with whom such ultimate 
consumer contracts.” 

Basic test of whether a service 
is covered by the order is whether 
it is rendered to the ultimate con- 
sumer in connection with a com- 
modity. Services which are not 
connected with commodities are 
exempted, and therefore there will 
be no ceiling for instance on the 
charges made by barber’ shops, 
beauty parlors, camps, doctors, 
athletic clubs or turkish baths. 

Because it is difficult to roll back 
any squeeze on a service man who 
is required to pay higher material 
or labor cost, OPA permits the 
service man to apply at his regional 
office for “prompt adjustment up- 
ward of the March ceiling prices” 
if he can “prove he is suffering 
substantial hardship because his 
top prices do not reflect cost in- 
creases between Feb. 1 and Apr. 
27, 1942, and that continuance of 
his service is threatened.” 


Liberalization 


Need Shown 


Publie Fears on Tires, 
Fuel Are Big Factors; 
Used Cars at Standstill 


By Pete Wembhoff 
Managing Editor 


DETROIT.—New car re- 
leases well below May—appli- 
cations way off—public show- 
ing little interest due to 
gasoline and tire threats— 
used car sales at standstill— 

That’s the not-too-pretty picture 
of the car market in June, as indi- 
cated by a cross-country survey 
made by AvTomotive News corre- 
spondents last week. 


And reiterates the necessity for 
further liberalization of car ra- 
tioning regulations—at once—if 
basic purposes of new-car rationing 
are to be realized: (1) Prevent the 
deterioration of idle cars and free 
needed storage space; (2) Get 
necessary transportation into the 
hands of essential persons, and (3) 
Lighten the burden on the nation’s 
ear dealers, who could turn their 
full attention to service and used 
cars. 


As indicated in previous utter- 
ances of federal officials, any 
easing of the rationing rules will 
probably take the form of a broad- 
ened eligibility lists, the need for 
which is evidenced by the scarcity 
of applicants under the present 
regulations. Clarification of the 
gasoline and tire pictures also 
would do much to stimulate de- 
mand; concerted sales promotion 
on the part of OPA and ODT offi- 
cials would be another major aid. 

Although a few cities, covered in 
the survey, reported a slight up- 
trend in new-car sales during June 
as compared with May, most areas 
noted a sharp slackening in de- 
mand due to the gasoline and tire 
threats. Several cities reported 
increased failure of applicants, who 
received certificates, to purchase 
cars. 

Consensus of the reports was 
that used car sales are definitely 
bogged down, with bad tires and 
the increased number of draftee 
vehicles on the market as major 
sales deterrents. 

Following are telegraphic 

(Continued on Page 6, Column 1) 


re- 


Kast’s Permanent Fuel Setup 


Delayed Till July 22 


WASHINGTON.—To give motor- 
ists an extra week in which to 
organize car-pooling clubs, OPA 
last week delayed until July 22 
start of permanent gasoline ra- 
tioning in 17 Eastern Seaboard 
states. Originally the permanent 
program was to go into effect July 
the date later being changed 
to July 15. 

Registration of motorists for new 
rationing cards also was delayed 
a week. The basic “A” books will 
be issued July 9-11 instead of 
July 1-3. 

To extend the present emergency 
plan for the additional week, OPA 


authorized use of the War-Bond 
seal in the upper left hand corner 
of each card for a ration of 
gasoline. 

The basic “A” ration unit in the 
permanent gasoline rationing sys- 
tem will be 16 gallons a month, 
and only motorists who do more 
than 1,800 miles of “occupational 
driving” a year will be eligible for 
supplemental rations. 

All passenger car owners will be 
entitled to an “A” book containing 
48 coupons, four for each month. 
Each coupon, for the present, will 
be good for the purchase of four 

(See GASOLINE, Page 10, Col. 3) 
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THIS ANTI-AIRCRAFT gun, now being built by Fisher Body, can knock 
down bombers about seven miles high. 


Fisher Producing A-A Guns 
Not Due Till Fall 


DETROIT.— Anti-aircraft guns— 
a type similar to, but more power- 
ful than the ones which for days 
blasted Japanese bomber attacks 
in the battle of Corregidor—are in 
production in Fisher Body plants 
five months ahead of schedule. 

E. F. Fisher, general manager, 
made the announcement last week 
that a certain quantity of the large 
caliber guns already has_ been 
completed. 

The Army, in its contract for the 
job, had not expected delivery of 
the first gun until fall. Instead, 


Postwar Credit 
Plan OK’d 


For Companies 


WASHINGTON. — House Ways 
and Means committee last week 
tentatively agreed to a postwar 
credit for corporations equal to 
14 percent of that part of their 
income which is subject to the 
excess profits tax rate of 94 per- 
cent. 

Chairman Doughton, North Caro- 
lina Democrat, announced that the 
committee had agreed to a formula 
which would mean postwar credits 
of about $1,000,000,000 annually on 
the basis of estimated taxes to be 
paid this year. 

The refund would be effected 
by redemption of bonds issued to 
the taxpayer which would mature 
over a three-year period begin- 
ning one year after the end of 
the war. 

The bonds would be non-nego- 
tiable and non-interest bearing and 
payments the corporations would 
receive when the bonds are re- 
deemed would be subject to a 
capital gains tax of 15 percent. 

Proceeds from the bonds, the 
committee stipulated, could not be 
used by the corporations to pay 
dividends, bonuses or salaries or 
to increase cash reserves or to 
buy securities. 


Babbitt Substitutes 


ELIZABETH, N. J.—Two new lead- 
base bearing metals, known’ as 
Pyramid and Defender, have been 
developed by Magnolia Metal Co. as 


substitutes for tin-base babbitts now 
difficult to secure. 





TWO GREAT DANES with brains to 
beat the Axis. Two of the world’s 
greatest automobile engineers, Charles 
Sorensen, vice-president and general 
manager of the Ford Motor Co., and 
Lieut. Gen. William Knudsen, of the 
U. S. Army, formerly president of 
General Motors, meet at the Ford 
Willow Run Bomber Plant to discuss 
war production. 


less than four months after work 
began, finished guns are being 
turned out. 


Few details ‘of the gun have been 
made public, but it is known to 
have a range in excess of 30,000 
feet, or in other words it can bag 
a bomber flying about seven miles 
high. The gun is mobile, shoots an 
explosive shell and can be fired 
by remote control. A weapon 
somewhat similar has been un- 
usually successful against raids 
over England. 


Fisher attributed much of the 
success in reaching a finished pro- 
duction stage five months ahead of 
schedule to adaptation of several 
important automotive techniques. 
At maximum production, he dis- 
closed, the mammoth weapons will 
be built on a progressive assembly 
system, which probably will be the 
first time that any gun so large 
has ever been built on such a 
basis, and Fisher Body will be 
among the nation’s largest pro- 
ducers of this type of anti-aircraft 
gun. 

Fisher explained that to facilitate 
production on such a large scale, 
the project was divided among 
several plants. Each plant was 
assigned a particular phase of the 
work it was best suited to do. 
Special tools were designed and 
assigned to the job, which requires 
work of extreme accuracy. 

One of the most important prob- 
lems involved in getting such a 
tremendous manufacturing opera- 
tion under way was the training 
of personnel. 


Continental Sets 


New Plant 


DETROIT. — Continental Avia- 
tion & Engineering Corp. has been 
awarded a new facilities contract 
for the erection of a new plant for 
the volume production of aircraft 


engines, C. J. Reese, president, 
announced last week. 
The plant, to be built in a 


Michigan city as yet undisclosed, 
has been designed by the Rus- 
sell Engineering Corp. of Detroit 
and Giffels & Vallet, Detroit. 


It will be built of wood and other 
substitutes for critical materials 
throughout. Exterior walls and 
piers will be of brick, and interior 
columns, trusses, and sash will be 
of wood. Mass concrete footings 
without reinforcements will be 
used. 





New Expressway to Link 
Rouge and Willow Run 


LANSING.—Construction of the 
Detroit Industrial Defense Ex- 
pressway, under provisions of the 
Defense Highway Act of 1941, has 
been authorized by the U. S. War 
department, it is announced by 
State Highway Commissioner G. 
Donald Kennedy. 


To cost nearly $12,000,000, includ- 
ing right-of-way, the expressway 
will link two of the world’s 
greatest war plants ... the U. S. 
Army bomber plant at Willow Run 
and Ford’s industrial empire at 
River Rouge. Plans call for its 
completion by July 1, 1943, about 
the same time the big bomber 
plant is scheduled to be under full 
production.” 


Amphibian Tanks 
In Production at 


Graham-Paige 


DETROIT.—“Production is well 
under way” on huge amphibian 
tanks at the Graham-Paige Motors 
Corp. plant here, the U. S. Navy 
announced last week. The Navy 
already has started accepting de- 
livery on the land-and-water battle- 
ships. 

The tractor-treaded tanks, given 
rigorous tests on the shores of 
nearby Lake Huron, will be used to 
transport “men and materials,” the 
Navy announcement said, indicat- 
ing that the tanks will serve both 
as a military “freight car” and as 
a fighting machine. 

Details on the size of the tank, 
its armor and performance were 
withheld. Neither was the number 
to be built by Graham-Paige 
revealed. 

Lieut. Frank H. Hitner, of the 
Detroit office of the inspector of 
naval material, formally accepted 
the first amphibian, telling Gra- 
ham-Paige workmen: 

“This is the start of a new phase 
of warfare. This machine, entirely 
new even in the comparatively in- 
fant field of mechanized warfare, 
holds a great future. As an ag- 
gressive infant-warship attached to 
regular Naval forces, its possi- 
bilities are almost unlimited.” 


FOB 
Factory 


By A. H. Allen 


BUILDING AN aircraft engine 
that supplies more horsepower 
from one of its 12 cylinders than 
that furnished by a complete 8- 
cylinder automobile engine, calls 
for workmanship involving infinite 
pains and precision. And building 
one of these engines by hand, so 
to speak, is a far different proposi- 
tion from turning them out at a 
rate of 20 or 30 a day. Small 
wonder that there are 80,000 opera- 
tions on the major parts alone of 
an engine like the Rolls-Royce 
Merlin which Packard is now roll- 
ing out to the air forces of the 
U. S. and Britain. 

A job of this magnitude and 
complexity cannot be accom- 
plished without learning a lot 
about production techniques, but 
it is oversimplifying the case to 
predict that airplane engines like 
the Rolls-Royce are going to be 
put in automobiles of the future. 
Anyone willing to pay $25,000 for 
an automobile can have one with 
an engine like this, but he would 
probably tear the engine right 
out of the chassis on his first run. 

What is being learned is the 
selection, application and treatment 
of metals to engines in general. 
For example, the effectiveness of 
silver bearings in aircraft engines 
suggests that they might profitably 
be used eventually in automobile 
engines, since they permit reduc- 
tions in bearing sizes without dan- 
ger of overload. 

* 


More Ideas 


For Future Car 

ANOTHER IDEA in engines is 
the composite type of construction 
in which forged steel cylinder bar- 
rels are combined with forged and 
cast aluminum crankcase and 
cylinder jackets. This is the com- 
mon technique in the liquid-cooled 
airplane engine, but until now 
automobile engine builders have 
preferred the cast en bloc construc- 
tion, principally because of its 
economy of production. Some in- 
teresting engines might be worked 
out in the future using the com- 
posite construction. To save money 
a centrifugally cast steel barrel 
with a _ brazed-on head forging 
might be worked out, in combina- 
tion with an aluminum jacket. 

However, when you have only 
about $800 to play with for mate- 
rials for an automobile, it is not 
feasible to go very far afield in 
airplane type of design. 

s* * * 





* * 


Moving Fuel 


In Cells 
POSSIBILITY OF transporting 
gasoline and oil in wood barges, 


freight cars and conventional types 
(Continued on Page 11, Col. 1) 





Oldsmobile was expressed by Lieut. 
president of General Motors Corp., 
GM inspected plant operations recent 
Gen. Knudsen; S. E. Skinner, general manager of Oldsmobile, 


Labor Disputes 
Headed for 
WLB Decision 


DETROIT.—Probability that all 
three major automotive labor dis- 
putes—General Motors, Ford and 
Chrysler—would be placed before 
the War Labor Board in Wash- 
ington, appeared certain last week 
with certification of the Ford- 
UAW deadlock to the WLB. 


GM’s dispute with the union has 
been in WLB hands for several 
weeks, and a ruling is expected 
this week. Chrysler and _ the 
UAW are also deadlocked on sev- 
eral union demands and the certi- 
fication of this case is expected at 
any moment. 


James F. Dewey, federal trouble- 
shooter, entered both the Ford and 
Chrysler negotiations last week 
but reported no progress in set- 
tling the union’s demands for pay 
increases, vacation bonuses, etc. 
Settlement of the GM controversy 
no doubt will serve as the basis 
for disposal of the Ford and 
Chrysler cases. 


New ‘Sea Otter’ 
Given Okay 


WASHINGTON. — Once declared 
impractical, the “Sea Otter” cargo 
vessel reentered the war-shipping 
picture last week with the Senate’s 
announcement that a new design 
had proved satisfactory and that 
a number of the ships would be 
built for coastwise and South 
American trade. 

The “otter,” powered by regular 
automobile engines (Chrysler), 
came to sudden attention about a 
year ago, designed by Commander 
Hamilton Byron, a retired naval 
officer, as a sea-going development 
of the outboard-motor principle. It 
proposed to employ gasoline en- 
gines to drive a vertical propeller 
shaft located in a well near the 
center of the hull. 

As a ship of about 1,500 tons, the 
chief advantages were the possi- 
bility of quick mass _ production 
and the availability of gasoline 


engines. Diesel and steam engines 
for ships, in contrast, are hard 
to get. 


Rubber Conservation 
NEW YORK.—A 48-page illustrated 
book on conservation of rubber prod- 
ucts in industry has been published by 
United States Rubber Co. Suggestions 
are given for the proper care of these 
rubber products. 


ra R rs 


. 


HIGH PRAISE for the volume 


4 ins 








Traffic Conference 
Formed by Car, 


Aircraft Firms 


DETROIT. — Exemplifying the 
growing cooperation between two 
great American industries in their 
common effort to expedite war 
production, traffic directors of 
automotive companies now en- 
gaged in aircraft manufacture and 
of the aircraft manufacturing com- 
panies have formed a joint trans- 
portation organization, the Air- 
craft War Traffic Conference. 


In a meeting here, W. J. 
Goehausen, traffic manager of the 
Airplane division of Curtiss-Wright 
Corp., was elected chairman of the 
new group and C. A. Sullivan, 
general traffic director of the 
Fisher Body division of General 
Motors Corp., was elected vice- 
chairman. 

Automotive-aircraft manufac- 
turers affiliated with the Auto- 
motive Council For War Produc- 
tion, which are members of the 
Aircraft War Traffic Conference 
are: Anderson Co., Bendix Prod- 
ucts, Briggs, Checker Cab, Chrys- 
ler (DeSoto and Plymouth), Cros- 
ley, Ford, Buick, General Motors 
(Cadillac, Chevrolet, Fisher Body), 
Graham Paige, Hudson, McQuay- 
Norris, Murray Corp., Nash- 
Kelvinator, Packard, Reo, Stude- 
baker, Thompson Products. 


Charter members of the Aircraft 
conference from the aviation com- 
panies are: Beech, Bell, Bendix 
Aviation, Consolidated, Continen- 
tal, Curtiss-Wright, Douglas, Fleet- 
wings, Goodyear, Guiberson Diesel, 
Lockheed, Lycoming, McDonnell, 
Menasco, North American, North- 
rop, Platt-LePage, Republic, St. 
Louis Aircraft, Vega, Vultee. 

Kenneth A. Moore, manager of 
the traffic division of the Auto- 
motive council, also has been ap- 
pointed manager of the Aircraft 
Traftic Conference. 

The conference’s sole objective 
is to speed war production by 
expediting the solution of aircraft 
transportation problems; it will 
serve as a clearing house for re- 
search, interchange of experience, 
technique and information on all 
phases of aircraft traffic—loading 
and shipping, rates, classification, 
bills of lading, routing and other 
transportation factors. It will 
present the views of the manufac- 
turers to interested regulatory 
government agencies and freight 
carriers. 

The conference will also work 
with the Army Air Forces and the 
Naval Bureau of Aeronautics and 
Other government agencies’ in 
advancing the war traffic effort. 








As a Consultant 

DETROIT. — War Department 
has appointed George W. Walker, 
Detroit industrial designer, as a 
consultant to Brig. General G. M. 
Barnes, chief of the research and 
development service. Walker, who 
will devote two days a week to 
army work, will make studies and 
sketches with the object of stream- 
lining and improving the ballistics 
and contours of army vehicles. 





It costs you about a penny-a-day to 
keep abreast of the automotive news— 
NOW! 


ole 


better renew 


production of war materials achieved by 
Gen. William S. Knudsen and C. E. Wilsen, 
when high ranking officers of Army 
ly in Lansing. Photo shows, left to right, 


and 


and Wilson, 
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so months have passed since the 
automobile dealers’ Pearl Har- 
bor—the freezing of new ears. 
Perhaps it is time to stop, look and 
listen, to check up on what has 
happened and to anticipate what 
is in the future. 

With general rationing, price 
ceilings and the shortage of con- 
sumer goods, merchants in other 
lines will soon be meeting their 
“Waterloo,” but the transition 
isn’t going to be so difficult. The 
automobile dealer was a special- 
ist. His lines were limited. He 
had less room to move around. 
His experiences were more nearly 
controlled by his factory connec- 
tion. His policies, selling, adver- 
tising, pricing, and_ servicing 
were handed out to him. The 
emphasis on new car sales by- 
passed the service opportunity 
the potential for which was al- 
ways four times the amount of 
new car sales. Dealers who relied 
on high pressure salesmanship on 
new cars were the first to go to 
the wall. But a great many 
dealers have been resourceful. 
They are obtaining a greater per- 
centage of the remaining service 
business, and mortality has been 
much less than expected. 

* * * 


Dealers Building 
Selves Up 


HE war experience has not been 
without its blessings. A great 
many dealers are now building up 
themselves in their communities as 
purveyors of miles of transporta- 
tion—a position which they should 
have always occupied, rather than 
being known principally as an 
agent for a certain line of cars. 
One of the conditions in which 
we have all suffered is that the 
public, the government officials, 
and even we, as dealers, do not 
appreciate—the contribution that 
the use of the automobile has 
made, and is making, to our 
economy. It is human beings’ 
greatest time and place utility. 
As one who has lived with the 
automobile for its entire history 
and knows its true value, this 
columnist fervently wishes he 
had the power to bring the public 
to the realization of the fact 
that the passenger car is a most 
essential item to American 
destiny. 


* * * 


Car Rationing 
Still a Mistake 


STILL think that the govern- 

ment is making a mistake in 
rationing new cars. The govern- 
ment has admitted that mistake by 
modifying the rationing program 
twice already, and promising that 
further amendments would be 
made in the future. A far wiser 
course would be to sell to the 
public all the new cars now in 
stock and permit their full utiliza- 
tion in the interest of productive 
efficiency, rather than allow them 
to deteriorate and tie up warehouse 
space needed for the war effort. 

No one knows whether these 
cars now in dealers’ stock will 
ever be required for the war 
effort, so why ask the dealers, 
consisting of a small portion of 
the entire population, or ask the 
government which has now 
promised to buy all cars in stock 
on July 1, 1943, to take the 
chance of holding them? Why 
go through the formality of a 
lot of rationing boards trying to 
identify buyers who qualify in 
accordance with the terms of the 
rationing order? Why not a free 
market on new cars? When one 
is bought, it isn’t being elimi- 
nated from circulation—it is just 
starting on a long period of use- 
fulness. Why create an unnatural 
market through rationing? Ra- 
tioning makes it impossible for 
dealers to move cars at a normal 
profit when one certificate holder 
can pit as many as 50 dealers 
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against each other on the one 
order. 


* * * 


Benefits Seen 


For All 
Pp degra rationing does not get 
the cars into the hands of the 
real people who need them—war 
workers. Such people buy used 
cars. The rationing prevents, in- 
stead of accelerates, this class of 
buyers obtaining automobiles, since 
it is holding up the free movement 
of good used cars on the market 
because not enough people can 
qualify for the purchase of new 
cars. 

All the classes of people, who 
normally purchase new cars, 
bought last year on the theory 
that cars would not be available 
in 1942, Their wants are taken 
care of for many years. I still 
adhere to the theory that not 
only automobile dealers would be 
benefited, the government would 
be benefited, but the entire popu- 
lation of the country would be 
benefited by eliminating the ra- 
tioning of new cars. 

* «* + 


Many Used Cars 


Are Available 

HEN, if later developments 

should require a_ different 
course, the government could step 
in and commandeer all cars in 
what may then be a non-essential 
effort and transfer them to where 
they are needed most. The govern- 
ment would get the loyal support 
of the populace in this regard. 
There are usually as many as 
700,000 used cars in dealers’ stocks 
that would be instantly available 
before any commandeering of pri- 
vate cars would be required. After 
this bank of cars was absorbed, 
every two-car family could be 
asked to give up one of their cars. 
When this bank was absorbed, the 
government could come to the 
point of utilizing the local boards 
to determine what private cars 
then registered were in non-essen- 
tial use and make them available 
to essential users. 

No one knows how long this 
war will last. There is no use 
wrecking automobile dealers in 
the meantime. There is no use, if 
the war is short, to stick the 
government with a lot of 1942 
cars that may not be salable be- 
cause of the rumors that the 
manufacturers will be on _ the 
market within a reasonable time 
with brand new models. The 
government would take no 
chance in allowing new cars to 
be sold in a natural market and 
eliminating rationing of them 
altogether, because irrespective 
of how long the war lasts, auto- 
mobile ownership can be shuffled 
between those who need them 
and those who don’t. And before 
the mileage on the present cars 
is anywhere nearly consumed, if 
the war is prolonged, other bot- 
tlenecks such as rubber and 
gasoline will restrict their use 
much more than does the holding 
of new cars now in dealers’ 


hands. 
* a * 


Extra Cars, 
Extra Rubber 


ON’T let anybody get away with 

the argument that the rubber 
shortage is due to the greediness 
of automobile manufacturers in 
making five million cars last year. 
Just the reverse is true. The enter- 
prise of automobile manufacturers 
last year resulted in just that much 
more additional rubber being im- 
ported into this country that 
wouldn’t have otherwise been 
brought into the U. S. It didn’t 
interfere with the government 
stockpile in any way whatsoever— 
the government was free to buy 
any amount that was desired. The 
making of five million new cars 
last year justified tire manufactur- 
ers importing this increased 

(Continued on Page 15, Column 5) 
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THIS “United for Better Service” 
emblem has been adopted by _ the 
Cincinnati Automobile ealers Assn. 
for use of members in advertising, etc. 


Soldier Relief 
Act Awaits 


Senate Action 


WASHINGTON.— Awaiting Sen- 
ate action, the “Soldiers’ and 
Sailors’ Civil Relief Act Amend- 
ments of 1942” will have several 
direct bearings on automobile 
dealers. 


Obtaining unanimous House ap- 
proval, the bill provides for suspen- 
sion of many normal legal proceed- 
ings and the extinction of certain 
legal rights in favor of uniform. 


Rep. John J. Sparkman (Dem.), 
Alabama, its author and chief advo- 
cate, explained it was designed 
to “give relief to the boy who is 
called into service” and to afford 
him a “reasonable time” after his 
discharge to get on his _ feet 
financially. 


The bill provides, among other 
things, that it shall be illegal to 
charge more than 6 percent inter- 
est on any obligation incurred by 
a man prior to his entrance into 
service and unpaid at the time he 
enters, regardless of any previous 
contract. 


It protects co-makers and ac- 
commodation signers on notes of 
men taken into the service; pro- 
tects men in the armed forces from 
the loss of their property through 
failure to keep up installment pay- 
ments while in the service; relieves 
sureties on criminal bail bonds who 
are unable, through no fault of 
their own, to perform their obliga- 
tion, and relieves persons called 
into the armed services from lia- 
bility under leases after their 
induction. 


S. C. Dealers: 
Meeting Today 


COLUMBIA, S. C.—The fifth 
annual convention of the South 
Carolina Automobile Dealers’ Assn. 
opened Sunday and will continue 
today at the Jefferson hotel. 

Today’s session includes a busi- 
ness session in the morning, fol- 
lowed in the afternoon with the 
general program. A banquet and 
dance will be the highlight of the 
meeting Monday evening, at which 
time Gov. R. M. Jefferies will be 
the honor guest. 





“Worth its weight in  gold!’’— 
Dealers say about Automotive News. 


Dispose of 


‘B’ Cars 


Now, Larson Urges 


SEATTLE.— Dealers of this state, 
to the number of 125, heard the 
newly-appointed chief of automo- 
mobile rationing, 
Hubert Larson, 
speak encourag- 
ingly regarding 
complete liquida- 
tion of “frozen” 
passenger cars in 
both pools A and 
B, within the 
specified time. 

Larson ad- 
dressed a special 
meeting of the 
Washington 
Automotive Trade 
Assn. at the Olympic hotel here. 
Liberalization of new car ration- 
ing was promised by Larson, 
unless the sales pace is speeded up 
in the meantime. 


It is the desire of the govern- 
ment that all new cars in Pool A 


RFC Agencies, 
Managers 


Are Listed 


WASHINGTON.—For the infor- 
mation of dealers, AUTOMOTIVE 
News publishes as follows the 
complete list of official RFC loan 
agencies, loan agency managers, 
and special representatives em- 
powered to make loans to dealers 
under the Murray-Patman Act. 
The list: 


ATLANTA.—M. E. Everett, manager, 
Healey Building; BIRMINGHAM, Ala. 
—E. W. Long, Comer Building; BOS- 
TON.—John J. Hagerty, 40 Broad St.; 
CHARLOTTE, N. C.—John A. Camp- 
bell jr., Wilson Building; CHICAGO.— 
Frank M. Murchison, Federal Reserve 
Bank Building; CLEVELAND.—J. A. 
Fraser, Federal Reserve Bank Build- 
ing; DALLAS.—L. B. Glidden, Cotton 
Exchange Building. 

DENVER.—Ross L. Hudson, Boston 
Building; DETROIT.—Arthur J. Fush- 
man, 607 Shelby St.;: HELENA, Mont. 
—Stuart A. Bingham, Power Block; 
HOUSTON, Tex.—M. McConnell, Rusk 
Building; JACKSONVILLE, Fla.—Fred 
H. Farwell, Western Union Building: 
KANSAS CITY, Mo.—Frank Hodges, 
Reserve Building: 
LITTLE ROCK, Ark.—J. W. Jarrett, 
Pyramid Building; LOS ANGELES.— 
Hector C. Haight, Bendix Building; 
LOUISVILLE.—J. Fort Abell, Lincoln 
Bank Building. 

MINNEAPOLIS.—China R. Clarke, 
McKnight Building; NASHVILLE, 
Tenn.—J. M. Gardenhire, Nashville 
Trust Co. Building; NEW ORLEANS. 
—George W. Robertson. Union Build- 
ing: NEW YORK CITY.—Thomas J. 
Ahearn jr.. Federal Reserve Bank 
Building: OKLAHOMA CITY.—J. C. 
Eagen. Cotton Exchange Building: 
OMAHA.—Herbert S. Daniel, Wood- 
man of the World Building; PHILA- 
DELPHIA.—E. Raymond Scott, Public 
Ledger Building. 

PORTLAND, Ore.— William Ken- 
nedy, Pittock Block: RICHMOND, Va. 
—W. B. Cloe. Richmond Trust Build- 
ing: ST. LOUIS.—John W. Snyder. 
Landreth Building: SALT LAKE 
CITY.—Gerald L. Leaver, Dooly Build- 
ing; SAN ANTONIO.—W. T. Mont- 
gomery, Alamo National Building: 
SAN FRANCISCO.—John S. McCul- 
lough jr., 200 Bush St.; SEATTLE.— 
G. B. Grieve, Dexter Horton Building; 
and SPOKANE, Wash.—O. M. Green, 
Columbia Building. 





Hubert Larson 












It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew ’ 





AUTOMOBILE SALESMEN were one group of early ‘“‘commercial casualties’ 
That they were not daunted is proved in these pictures, 
Recently one 
Motors division employed 25 former automobile salesmen, and here 
Newman (left), an experienced machinist, instructs ex-salesmen 
Robert R. Smith and George B. Ames, both of whom had been with the Central 
Chevrolet Co., in Richester, N. Y¥. Newman recently was with Brown Chevrolet, 


of World War II. 


showin Chevrolet salesmen who now are war 
Genera 
Charles F. 


in Rochester. 


workers. 


be sold by March, 1943, he stated, 
giving these reasons: 

1. This would release warehouse 
space greatly needed by war in- 
dustries. 

2. It would release capital and 
thus help retard inflation, for the 
money now “frozen” is in effect, 
classable as “hoarding money.” 

3. It would put money back into 
the hands of dealers, strengthening 
their position to carry on in the 
very important wartime job of 
servicing cars and trucks. 

He indicated that by July, if the 
present ration program does not 
appear to be sufficient, there would 
e further liberalization. This 
might be effected through broaden- 
ing the field of eligibles. 

The speaker announced that he 
will ask the Army and Navy and 
Marines to make known require- 
ments of new cars, frozen in B 
pool, so that the others can be 
released for sale. 

It is estimated that there are 
3,200 new cars in dealer hands in 
the Seattle area, half of them in 
Pool B and half in Pool A. On 
sales under the quotas, to date, 
Larson said that about 25 percent 
of the 400,000 stockpile in the na- 
tion, had been sold during the 
rationing period. But in the 
Seattle area sales represent only 
12 percent of local stockpile. 


Jap Cars, Trucks 
Held Off Market 


VANCOUVER, B. C.—Most of 
the 400-odd cars and trucks seized 
from Japanese and now parked in 
the Hastings Park oval in Van- 
couver and at Victoria, B. C., are 
still not in use but are gradually 
being taken over by government 
departments. 

Although no statement has been 
released, it is understood that all 
the first-class cars and trucks will 
be purchased by the army serv- 
ices, provincial forestry branch, 
R.C.M.P., and some other depart- 
ments. These will absorb virtually 
every recent model in good 
mechanical condition. 

What disposal will be made of 
the poor quality machines that re- 
main, whether they will be strip- 
ped for rubber and scrap metal, 
or whether they will be recondi- 
tioned and put on the market, has 
not been disclosed by the 
custodian. So far as is known, 
the government has not laid down 
a policy for disposal of the 
machines. 

It is known, however, that the 
machines have been held off the 
market partly out of consideration 
of car dealers, who feared com- 
plete demoralization of an already 
weak market for second-hand cars. 


Tire-Ration Violator 


Gets $3,000 Fine 

LOS ANGELES.—Guy O. Bryan, 
chain-store dealer convicted of 
selling tires in violation of ration- 
ing regulations, was fined $3,000 
Thursday and placed on probation 
provided he pays. If he defaults 
the fine, Federal Judge J. F. T. 
O’Connor said, he must serve a 
year in jail. 

Federal Officials said that it was 
the first legal test of the tire- 
rationing regulation. Bryan chal- 
lenged constitutionality of the 
order, contending that it tied up 
his assets. He acknowledged hav- 
ing sold $28,000 worth of tires. 







Keep Record 
Of Car Prospects 


NADA is urging dealers to 
keep accurate records of every 
prospect they send to rationing 
boards. The purpose of this is 
to provide the dealer with a 
record of his sales effort so that 
if he still has cars on hand on 
July 1, 1943, he will be able to 
prove to RFC, if it becomes 
necessary, that he made a bona- 
fire effort to dispose of his cars 
under the rationing regulations 
and did not attempt to hold 
them for sale to the RFC. 
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AUTOMOTIVE OUR PLEDGE 
One sacred pledge we make our friends here and 


D now. This publication, God willing and so long as 
E i it is in our charge, will never champion the cause 
A of any individual or any corporation which is not 
L for the best interests of the automotive industry as 
E a whole. Nor will its columns be used to spread 

| gossip or inflame prejudice. It will confine itself to 


the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1933). 








A Tire a Car May Keep Rationing Away 
ie BATED BREATH we in the automobile industry 
await the final report on the rubber drive of the 
past two weeks, instigated by the President. We've been 
told the results will have an important bearing on whether 
or not there will be a national rationing of gasoline in order 
to conserve rubber, but we hope the decision will not be 
based entirely on the returns which are now being checked 
in Washington. We think the better than 250,000 tons 
expected are good for a preliminary effort, one that if 
followed up will avert national gasoline rationing. 

From what we hear in our listening post in our ivory 
tower, another large scrap collection program will be 
launched in July which will concentrate on collection of 
scrap tires in which automobile dealers will be called on 
for the fullest cooperation in order to avoid national 
rationing of gasoline. But car owners themselves can do 
even more than can the dealers if each will turn in an 
average of one worn-out discarded tire, which will add a 
435,000-ton supply of rubber scrap to the pile Uncle Sam 
is making. And if each owner will find five more pounds 
of scrap from his attic this would yield an additional 
325,000 tons for a grand total of 760,000 tons, equivalent 
to the amount of crude used annually in U. S. in peacetime. 


Patriotism plus self preservation of our motoring lives 
should inspire the 33,000,000 vehicle owners in the U. S., 
as well as their manufacturers and dealers to give the 
proposed July drive the support it so well deserves. 


Cushion for Postwar Era 


hae House Ways and Means committee has completed 
its work on the tax bill and now it goes to Congress 
for final decision. Of interest to manufacturers, of course, 
is the clause proposing to jump corporation excess profit 
rates from 35 to 40 percent to a flat 94 percent. To the 
automotive industry which is doing the lion’s share of the 
work of arming the United Nations, this section may seem 
to impose a penalty, but the committee has softened the 
blow somewhat by adding that there shall be a post-war 
credit equal to 14 percent, covered by non-interest bearing 
bonds payable three years after the war. 


This last may be a concession to Donald Nelson, who 
had offered the friendly criticism that a 94 percent levy 
might jeopardize the war production program. The WPB 
chairman felt that “in a situation in which an enterprise 
is left with only $6 out of $100 of additional profits, the 
pressure to keep costs down will diminish dangerously.” 


However, that extra $14 may prove an incentive to the 
holders of war contracts in that this “bonus” will serve as 
a cushion for the postwar reconstruction of their businesses. 
There will be a new business world then, and the 14 percent 
Uncle Sam will make the manufacturers save now, will be 
found most useful. In addition, the old gentleman with 
the high hat and chin whiskers will have the use of it, 
without interest, until the peace dove lands. 
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New York, 

The Plaza, 

June 26 

It takes more than a war thou- 
sands of miles away to change in 
a major manner the life of the 
greatest city in the world. True, 
there are uniforms everywhere— 


almost as many 
NOTES FROM British as Amer- 


NEW YORK ican Navy men— 
AT WAR lots of pretty 
girls in their 


glamorous new uniforms. It must 
be a problem as to who salutes 
who. ... At night the streets here 
resemble a resort town on an off 
evening. ... The Great White Way 
is only a memory like Diamond 
Lil and Maxime’s. 
* * * 


Here for the 38th annual conven- 
tion of the Advertising Federation 
of America which I served as 
1938-39 president. I understand 
better now how Herbert Hoover 
must feel in his beloved Washing- 
ton—“so fleet the works of man. 
Back to the earth again—” others 
always carry on where you leave 
off and usually better. Bruce Bar- 
ton was responsible for a speaking 
program that hit a new high, and 
James “Judge” Welch of Crowell- 
Colliers was deservedly reelected 
president. 


Best news of the week that Ford 
will go back on the air-waves with 
a news broadcast seven nights a 
week over the Blue network. That 
means all of the Big Three in the 
automobile industry are now spend- 
ing good money to keep their 
priceless names before the public. 
This is good news not only to the 
advertising fraternity but to 30,000 
dealers who hope to keep their 
own neon lights burning until they 
can again sell five million cars 
and trucks in a single year. Pro- 
tection through every form of 
advertising of the most valuable 
asset of every manufacturer is 
still the cheapest insurance for 
the future that can be bought. 

* * * 


Worst news of the week, to me 
at least, was to learn from a man 
who ought to know the limitations 
of the “boot” or “sandal” which I 
mentioned as a hopeful solution of 
the tire problem. In the first place, 
it is completely a fabric cover—not 
even scrap-rubber being employed 
in its construction. In tests it has 
stood up from 3,000 to 5,000 miles, 
but it is subject to stone-cuts, etc. 
and of course is no better than the 
casing it covers, so is subject to 
blow-outs and punctures. Then the 
cost will be about $40 per set, 
However, maybe that doesn’t count. 
The tire company which invented 
the cover may announce it anytime 
now and as all rubber saving 
patents were pooled for the dura- 
tion, other manufacturers may 
offer them. All in all, my enthu- 
siasm over the possibility of this 
innovation suffered what might be 
described as a “slow leak” as I 
learned more about it. 

s 6 s:6& 


New York is no place for a 
Detroiter to come these days for 
optimism on the war. Of course, 
there has been no good war news 
this week, but the Newsweek 
round-table of military experts 
conducted at the convention left 
me with a pit where my stomach 
should have been. Back in Detroit, 
each day brings a cheering report 
of fabulous production which con- 
vinces one the war cannot last 
long against the odds we are build- 
ing. Down here you learn only of 
bulging warehouses, overloaded 
docks and mounting ship losses. 
I'll be glad to get back home: 

—G.M.S. 


Truman Committee 
Report 


We once sat in the card room of 
the National Press Club in Wash- 
ington and saw a bridge player bid 
and make a grand slam. 

The kibitzers thereupon held the 
usual post-mortem and reached the 
verdict that both the bidding and 
the playing had been all wrong. 
Wall Street. Journal. 
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Distinguished Service 








In This Corner 





‘All-Out Effort ........ 


iews expressed in this column are those of our readers. 
saumsen contuibutions will not be accepted but confidence will 


be observed upon request. 





Staunch | 
Let us also take this opportunity | 
to express to Automotive News our 
thanks for your “all-out effort” for 
the automobile dealers during these 
turbulent times. We feel sure with 
such staunch support from your 


fine paper, we will be able to 
see this thing through—P. R. 
Lauritzen, president, Lauritzen 
Motors, Inc. (Studebaker), Rich- 
mond, Va. 

Fine Job 


“Up-to-the minute news means a 
lot to me, and you've done a fine 
job in reporting it.”’—-J. L. Elbert, 
Clinton, Mo. 


| 
Fight 
“Keep fighting the gasoline ra- 
tioning racket.”—American Secu- 
rity Co. of Ind., Anderson, Ind. 
| 


Best 

“Most interesting piece of read- 
ing to an automobile dealer that 
can be procured.’—Peterson Motor 
Co., Storm Lake, Ia. 


Inspiration 


“Your paper is our _ inspira- 
tion!”—Fairbanks Motors, Baton 
Rouge, La. 


News Quickly 

“We receive other publications 
which give us monthly news. You 
get news to us quickly.’”—G. O. 
Mallcomb, Burlingame, Calif. 


Invaluable 
“IT consider Automotive News in- 


valuable at this  time.’—Halifax 
Motor, N. C. Henson, Daytona 
Beach, Fla. 

Authentic 

“Your publication is about the 
only real news we get that is 


authentic from Detroit.”—-Ross 
Motor Co., R. Ross, Fort Smith, 
Ark. 


Stocks 

We are trying to get ail the 
information we can for our gov- 
ernor, covering new cars and tires 
in stock as of June 1, if you have 
anything on this please wire us. 
We will appreciate this very much, 
or if you have any information as 
to number of tires in stock at the 
time of the freeze order we will 
appreciate this. 

We judge from your paper there 
are about 400,000 new cars still | 
tied up in stock. We are par-| 





ticular interested in securing some 
information as to number of tires 
in stock December, January, or 
any date since the freeze order.— 
C. H. Rawls, Rawls Motor Co., 
Raleigh, N. C. 

Epitor’s Note: Best estimate 
is that there were seven to 
eight million car and truck tires 
in stock at time of freezing order. 
Monthly rationing quota has 
been 400,000 out ‘not that many 
have been allocated. So it’s 
safe to estimate that 7,000,000 
tires are in stockpile at present. 
Approximately 400,000 new cars 
are still on hand, including both 
Pool A and Pool B. 


Sold 


The entire building facilities of 
the New Orleans branch of Ford 
Motor Co. have been turned over 
to the United States government 
and are now being used by the 
Army Quartermaster Corps, Signal 
Corps, Ordnance Department and 
Maritime Commission. 


The New Orleans offices of Ford 
Motor Co. are now located at 1002 
American Bank Building. The 
writer is in charge of the local 
offices, assisted by B. A. Fortier, 
sales manager.—G. P. Montagnet, 
assistant manager, Ford Motor Co., 
New Orleans branch. 


Tire Service 

A large number of our customers 
have asked us for a _ scientific 
method of tire inspection, so they 
can secure extra mileage out of 
their tires. 


We have developed a_ very 
effective Mileage Maintenance 
Service. We have found in selling 
this service that it brings in a 
great deal of additional work. 
The thought occurred to _ the 
writer that this service might be 
of value to some other dealer. 

If you wish to publish a copy of 
this folder in Automotive News 
you are welcome to do so. We 
are enclosing a copy of both the 
folder and the inspection card. 
(Editor’s Note: See story on page 
11.)—R. H. Allen, Allen Motor Co., 
Cedar Rapids, Ia. 





Coming Events 


JULY 
15—Mansfield, O. (Westbrook Country 
Club). Ohio Automobile Dealers 
Assn. stag party. 
OCTOBER 
16-17—Springfield, Mass. American_So- 
ciety of ool Engineers’ War 


Production conference. 
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WAR PRODUCTION CALI AN 


Firesto 4 


Tue change from peacetime 
production to war production at 
Firestone has been a smooth 
transition. Here are a few examples 
of how peacetime machinery and 
equipment are being used to 
produce essential war materials. 
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TIRE VULCANIZING 






Tire vulcanizing equipment is 
now being used to cure bullet- 
sealing fuel and oil tanks for 
airplanes. 










Rubberized fabric facilities are 
now being used to build barrage 
balloons 











Machine shop for making molds 
furnished the labor and tools 
needed for making anti-aircraft gun 
mounts and carriages. 








Vulcanizing equipment, built for 
huge earth-mover tires, is used to 
cure tires for bombers. 








Experience in metal stampings 
is now used to turn out metallic 
belt links for machine gun 
cartridges. 






Equipment used for making 
metal beverage containers is now 
used to make oxygen tanks. 








Experience in making rail tie 
plates is used to make tracks for 
tanks. 








Listen to the Voice of Firestone with Richard Crooks, 
Margaret Speaks and the Firestone Symphony 
Orchestra, under the direction of Alfred Wallenstein, 
Monday evenings, over N. B.C. Red Network 















RAIL TIE PLATE 






Copyright, 1942, The Firestone Tire & Rubber Co. 
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June New Car Sales 


Well Below 


Quota 


(Continued from Page 1) 


ports from Automotive News cor-; 
respondents in various cities: 


LOUISVILLE. — Dealers report 
that June sales are not as active 
as May, as a result of threatened 
gasoline rationing, and fear on the 
part of users that they may have 
to lay up new cars, or even have 
them confiscated at a later date 
for federal service. Large number 
of draftees also reducing demand, 
and increasing available used cars. 
In May, new car sales were 84 and 
new trucks 24. June figure not 
available but not expected to be 
quite as good. Dealers report that 
some people who have received 
permits have not bought cars. 

* * * 


SYRACUSE, N. Y.—New car 
sales have slowed down to the 
point where only 26 applications 
were filed with the four rationing 
boards for the city and immediate 
vicinity during the first 21 busi- 
ness days of June, with 21 appli- 
cations approved. During May 74 
applications were filed and 48 
granted. Used car sales are also 
at new low level. 

* * * 

PORTLAND, Ore. — New car 
sales first two weeks of June 
totaled 59 compared with 98 first 
two weeks of May. Used cars con- 
tinue slow. Many trucks laid up 
because of heavy shortage of parts, 
not tires. Truck sales in May 
were 70; to date in June it’s 38. 

ss 


HARRISBURG, Pa.—New car 
sales in Pennsylvania total 1,071 
for month to June 19, compared 
with 1,610 for May. ICCC Alloca- 
tion office 3-B in Harrisburg area 
reports 42 truck sales to June 19, 
compared with 76 for May in 
this region. 


ATLANTA.--Dealers state new 
car sales are running about same 
as in May. Used car sales have 
dropped sharply, however, some 
dealers reporting a decrease of 25 
to 30 percent in their used car 
sales as compared with this date 
last month. 

* * *£ 

LINCOLN, Neb.—New car sales 
in South Platte region have de- 
clined sharply from May. In 
higher class brackets few sales are 
being made. Used cars selling 
rapidly, with increases as high 
as 40 percent reported. Used 
trucks are sold as rapidly as they 
appear on market. In Omaha area 
new car sales reported more 
encouraging. 

* * 

BALTIMORE. — Deputy D. 
Marshal Schroeder, of Cimmis- 
sioner Motr vehicles Office, states 
approximately 200 titles for new 
cars were issued or transferred 
during May. Dealers here state 
“new car sales for June, although 
definite records are unobtainable, 
are about same as May.” Used 
car market practically at stand- 
still. Customers anxious to obtain 
trucks but none on the market. 

* * 

COLUMBUS, O. — Ninety-four 
new cars, 21 new trucks, 540 used 
cars and 18 used trucks were sold 
in Franklin county during the first 
15 days of June, compared with 66 
new cars, 30 new trucks, 516 used 
cars and 37 used trucks sold dur- 
ing the same period in May. 
During the last half of May 45 
new cars, six new trucks, 425 used 
cars and 17 used trucks were sold. 

x * * 

SAN FRANCISCO.—Out of San 
Francisco’s new-car quota of 207 
for May, 161 were released and 


PROTECT YOUR 
FROZEN CARS! 


Rationed or Deep-Freeze Cars Made 
SAFE By The ENDURO Treatment 


Protecting your new cars is a serious problem. Let us 


SOLVE it for you! 
Our 


COMPLETE PROVEN ENDURO PROTECTION 
TREATMENT protects every part of the car. 


We are experts 


at this and take over the whole job and do it thoroughly 
for you, at a nominal cost per car. 


Protects Motor, Chassis, Upholstery, Body Finish, Bright 


Metal, Radiator and Rubber. 


NOT A REPEAT PROCESS. 


ENDURO assures the safety of your big investment in cars. 


Millions of dollars in car 


value are now protected by 


this essential service to dealers. 


Imperative for outdoor storage, essential for indoor storage. 


Wire or write today for full particulars regarding this 


vital service. 


MIDWEST 


MFG. CO. 


36 Davenport Ave., Detroit, Michigan 
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STUDEBAKER’S WARTIME program of dealer aid was discussed by this 
group of sales executives in South Bend last week. Attending the conference 
were, seated left to right, K. B. Elliott, Studebaker vice-president in charge 


of sales, and C. K. 


Whittaker, president of Studebaker Pacific Corp., Los 


Angeles, who made a flying visit to the home office; M. S. Brooks, standing at 
left, assistant to the vice-president, and T. F. Laughlin, assistant sales manager. 


delivered to buyers. Up to June 
18, with a quota of 207 for the 
month, 75 cars have been delivered. 
On this showing it is predicted 
that the total of the month will 
be the same as May. Fear of 
gasoline rationing has brought de- 
mand for used cars down to lowest 
ebb in history, with little interest 
being shown despite inducements. 
With selling pressure absent there 
is no interest displayed in trucks. 
Keeping the old vehicles in opera- 
tion seems to be the big problem 
f truck concerns at the moment. 
* 


Boston Dealers Active 

BOSTON. — Henry Parkman, 
director of the Massachusetts 
state rationing board on cars and 
tires, states while there are no 
figures compiled yet for June, re- 
leases of new cars will show an 
increase over previous months. At 
the Boston rationing board for 
Suffolk County releases to June 
22 were 45 new cars against 35 for 
the entire month of May. This 
increase for Boston and the states 
is due to greater activity on the 
part of dealers in finding persons 
eligible for new cars, and more 
liberal interpretations by the 
boards. 

* * € 

MILWAUKEE. — Reports from 
dealers indicate that June sales of 
new and used cars are somewhat 
below those for May. Demand for 
late-model used cars has. been 
fairly brisk but most dealers do 
not have a great many of these on 
hand. The uncertainty of the 
gasoline situation in this area has 
also had an adverse effect upon 
new and used car purchases. 

* * #* 


NEW YORK.—No general im- 
provement is indicated in new car 
sales here during June over last 
month, when the number of cars 
released was less than 30 percent 
of quota. Used car situation re- 
mains at the virtual standstill to 
which it was brought by the 
advent of gasoline’ rationing, 
although used trucks continue in 
strong demand when available. 
The new truck picture remains 


substantially the same, with in- 
ventories of specially designed 
light delivery trucks unmoved 


under rationing regulations. 
* * *£ 


Used Cars Better 

DENVER. May car § sales 
totaled 102. So far this month 65. 
May new truck sales totaled 10 
and to date this month 13. Used 
car sales this month seem slightly 
better than during May. Survey 
by Denver Automobile Dealers 
Assn. discloses 1,752 new 1941 and 
1942 cars in hands of 29 leading 
dealers in Denver. Truck sales 
showing slow but steady growth. 

* * * 


CHICAGO. — Rationing certifi- 
cates issued here show that sales 
authorized averaged only 26 units 
a day during June as against 35 
in May. The same trend set in 
with respect to trucks, the policy 
being even less flexible for com- 
mercial than passenger vehicles. 
A survey of prominent dealers dis- 
closed that sales in June are 20 
to 25 percent off from May. 

* * & 


BIRMINGHAM, Ala.—For the 
quarter ending in May, 667 new 
car sale applications were filed in 
Alabama and 534 approved. In 
Jefferson county there were 306 
sales, 100 percent of quota. Sales 
in June satisfactory and will just 


Chrysler Institute 


Awards Degrees 
To 100 Students 


DETROIT. — Brig. Gen. Stephen 
G. Henry, commandant of the 
Armored Force School at Fort 
Knox, Ky., which graduates over 
38,000 men a year, delivered the 
principal address at the gradua- 
tion exercises of the Chrysler 
Institute of Engineering held at 
Rackham Engineering Memorial 
here Thursday. 

One hundred students received 
degrees, diplomas or certificates at 
the ninth annual graduation exer- 
cises of the Chrysler Institute of 
Engineering. H. T. Woolson, 
president of the Institute, presided, 
while Dr. Herbert Beecher Hudnut, 
pastor of the Woodward Avenue 
Presbyterian church, gave the 
invocation and benediction. 

Twenty students were awarded 
master of automotive engineering 
degrees; two diplomas for comple- 
tion of high school work; 10 
certificates in body designing 
work; 11 for mechanical drafting 


work; 15 for college preparatory 
work; three for shop mathe- 
matics; 32 for shop metallurgy, 


and seven for applied engineering 
fundamentals. 

Founded eight years ago, the 
primary purpose of the Chrysler 
Institute of Engineering is to train 
men for future positions in the 
corporation. During its existence 
more than 200 students have 
been enrolled in the Graduate 
School and 4,000 in the Under- 
graduate School. 





about equal quota. C. E. Ander- 
son of automobile dealers assn., 
estimated only 3,200 used cars in 
state. Sales are much improved 
Over month ago. Of 489 on hand 
in Birmingham 145 have bad tires. 
Truck sales far behind quota. 
* « « 


SEATTLE. — Little change in 
June new car sales compared to 
May, most dealers reporting slight 
decrease. Used cars in slump, 
requiring more sales pressure to 
close deals. Gasoline rationing 
fears not allayed by recent Oregon 
and Vancouver coast Shellings, 
causing buyers to hesitate. Ration 
boards still too stringent with 
defense buyers. Trucks about the 
same, with government almost 
exclusive customers. 

* * * 

LOS ANGELES.—Car sales first 
15 days of June, as compared 
same period in May, show approxi- 
mately 50 percent fewer applica- 
tions. Used car market also off 
about same. Trucks holding even. 
Local dealers seem to feel that 
publicity regarding gasoline ra- 
tioning is responsible for lack of 


demand. 
* * * 


_MINNEAPOLIS.— Few applica- 

tions for new automobiles are 
being turned down by the Minne- 
sota allocation board. During 
May 962 certificates were granted, 
about 80 percent of quota. The 
June quota is set at 684, with 
90 percent of the applications 
being granted up to the present. 





Traffic Lights Dimmed 


NASHVILLE, Tenn. — Twenty-th 
of Nashville's 10 traffic signal: lights 
will be cut off as a rubber-saving move 
for a 30-day period trial. 





Bathrick Joins 
Grant’s Staff 
In Washington 


WASHINGTON.—Don U. Bath- 
rick, general sales manager of 
Pontiac Motor division, has been 
appointed assist- 
ant to H. 
Grant, vice-presi- 
dent of General 
Motors in charge 
of relations be- 
tween GM _ and 
the government 
in connection 
with war mate- 
rials. 

The announce- 
ment was made 
by Grant, who 
continues in his 
distribution functions with GM and 
its operating divisions, in addition 
to his war emergency duties. 

Bathrick’s association with GM 
began in 1927 when he _ joined 
Chevrolet in its Cincinnati sales 
office. He later was transferred to 
the central office of Chevrolet in 
Detroit and in 1928 went to Port- 
land, Me., as zone manager. He 
was sent to Europe in 1929 on 
special assignment. He began his 
association with Pontiac in 1930, 
soon becoming assistant general 
sales manager. With the forma- 
tion of the Buick-Oldsmobile- 
Pontiac organization, he was as- 
signed to Chicago as regional man- 
ager. In 1934 he was again made 
assistant general sales manager in 
Pontiac and in 1939 was promoted 
to the position of general sales 





D. U. Bathrick 


manager. 
In assuming his new duties in 
Washington, Bathrick is taking 


leave of absence from Pontiac. 


Personnel Shifts 
Made by GM 


DETROIT.—C. E. Wilson, presi- 
dent of General Motors, last week 
announced the following personnel 
changes: 

C. S. Swayze, who has been gen- 
eral manager of the Delco Radio 
division at Kokomo, Ind., has been 
transferred to the Eastern Aircraft 
division, Linden, N. J., as assistant 
to L. C. Goad, general manager. 

Berry W. Cooper, who has been 
comptroller of the Delco-Remy 
division, Anderson, Ind., and of the 
Delco Radio division, has been 
named general manager of the 
Delco Radio division. 

J. D. O’Brien, who has_ been 
production manager of the Inland 
Manufacturing division, Dayton, O., 
has been named general manager 
of that division, succeeding Wal- 
lace S. Whittaker, who has re- 
quested a leave of absence to take 
a commission as a major in the 
United States Army. 

In addition, Wilson announced 
that the Brown-Lipe-Chapin divi- 
sion of the Guide Lamp division 
at Syracuse, N. Y., has been made 
a separate division of General 
Motors and that Norman M. Ross, 
who has been works manager at 
BrownLipe-Chapin, becomes gen- 
eral manager of this new division. 


Superhighway OK’d 
ALBANY.—A measure authorizing 


post-war construction of a superhigh- 
way or “thruway” across New York 














State from New York City to Buffalo 
was signed into law May 23 by Gov. 
Herbert H. Lehman. 





HIGH ON the Red Cross blood-donor 
honor roll is H. M. Page, assistant 
national director of service for Chev- 
rolet, who has personally been respon- 
sible for bringing 219 donors to the 
Blood Bank in Detroit. He is shown 
above with Don O’Toole, buyer in the 
Chevrolet purchasing department, his 
219th donor. 
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Truekin’ 


_—~—_ 
Making ‘Little-Bigs’ 
Dealer Opportunity 
May Set Trend 
Rebuilding Pays 
—>—- 


by 
Jack Weed 


AKING “Big Ones Out of Little 


Ones” is now being encour- 
aged by the WPB because our 
stockpile of frozen heavy-duty 
units has been depleted to the 
point where both WPB and ODT 
are fearful that those _ essential 
truck users, like mining and lum- 
bering, might suffer in their war 
effort if they are unable to get 
heavy trucks. Several of these 
essential users need the weight 
and heavy construction that goes 
with normal construction of jobs 
rated at over 16,000 pounds gross. 


Many vocations however, like 
over-road haulers, can get by in 
this emergency by using 1%-ton 
jobs built up to carry the heavier 
loads. In fact, thousands of oper- 
ators have been using these jobs 
with built-up springs, auxiliary 
transmissions and bogie axles for 
years with seeming success. At 
least they come back for more 
after having had a taste of oper- 
ating these “builder-uppers” on 
their hauls. 

* * * 


RIGHT NOW, dealers in 1%-ton 


-trucks, with units in their ice box, 


are licking their lips in glee. They 
have finally come into their own. 
Now the dealer doesn’t have to 
fight the slurs of the heavy-truck 
salesmen who yell “make-shift” 
and “passenger car trucks” into 
the ear of the prospect when the 
production truck dealer tries to 
cut into their heavy-duty fleets 
with a built-up job. They are the 
“have-got” boys and it’s “take a 
built-up job or nothing” for many 
hundreds of buyers. 

There’s a feeling along truck 
row that the shift of thousands of 
truck users to these built-up trucks, 
through necessity, may have a 
tremendous effect upon truck con- 
struction and sale after the war 
is over. Operators who never have 
even considered such jobs for their 
haul are going to be able to keep 
cost of operation figures on these 
jobs and compare these costs with 
those of their present heavy jobs. 
Dealers and equipment boys say 
the taste will be like frosting on 
the cake—can’t help but lead these 
operators into a demand for light 
weight and six-wheel vehicles. 

There’s a fly in the ointment, 
however. While WPB has gone on 
record that there will be no more 
trucks built for civilian use until 
the dove flies high because of the 
material shortages, the same cause 
has also withheld material from 
the makers of bogies and trailing 
third-axle makers. All are hoping 
that WPB will be able to find a 
few extra tons of steel that can be 
doled out to these makers soon so 
that our “on-rubber” freight trans- 
portation can keep ’em rolling with 

(See TRUCKIN’, Page 11, Col. 1) 
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Truck-Saving 
Pledge Signers 
Get ‘Stickers’ 


Public Seen as Cops 
In ODT’s National 


Conservation Program 


DETROIT.—The ODT 
truck-saving campaign, an- 
nounced in the truck section 
of AUTOMOTIVE NEWS on May 


18, is now well under way 
with the majority of the truck 
factories getting into action, en- 
listing their dealers’ support to aid 
Operators in determining if their 
trucks are rubber and parts 
wasters. 

Representatives of truck manu- 
facturers recently endorsed the 
basic principles of truck mainte- 
nance, as incorporated in the ODT 
program, and are now setting up 
the machinery to have as many of 
their dealers as_ possible help 
enlist truck owners in the United 
States Truck Conservation Corps. 

Decalcomanias will be furnished 
the dealers to give each truck 
owner who complies with the con- 
servation movement and signs the 
pledge. These “stickers” are to be 
placed on the right hand door of 
the truck owned by an operator 
who agrees to keep his truck in 
such condition that it will not 
waste rubber or functional parts. 

The campaign is seen as a 
powerful producer of increased 
service business for dealers equip- 
ped to enter into the program since 
many of the trucks on the road 
today, working under wartime 
stress of overloads and longer 
hours, have misaligned front ends, 
dragging brakes or other func- 
tional misadjustments that tend to 
wear tires overly fast or which 
cause an early failure of parts. 

Dealers can easily tell if the 
truck owned by an applicant for 
a decalcomania has a misalign- 
ment condition of the front axles 
or wheels. If the tires are unduly 
worn on either the inside or out, it 
shows definitely that the wheels 

(See ODT PLAN, Page 12, Col. 5) 


Industry Given 
Hearing on 


e . 
300-Mile Limit 

WASHINGTON.—A hearing will 
be held here July 1 by the War 
department and defense transpor- 
tation officials, at which repre- 
sentatives of the trucking indus- 
try will present data to show that 
a War department proposal to 
limit truck transportation of its 
goods to hauls of less than 300 
miles would hold up innumerable 
shipments of war materials for 
days and place tremendous addi- 
tional burdens on the already over- 
taxed facilities of the railroads. 

The War department’s proposed 
order, which has raised a storm of 
understandable protests in the 
trucking industry, was drawn up 
a couple of weeks ago but was 
postponed indefinitely on ODT 
Director Joseph B. Eastman’s 
request. 

Industry will be represented at 
the hearing by spokesmen from 
every section of the country and 
their arguments will be buttressed 
by facts developed in question- 
naires sent out by the American 
Trucking Assns., which is leading 
the fight against the proposed 
order. 
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Only the Chiseler 
Will Squeal 


7. io Office of Defense Transportation has inaugurated 
in the United States Truck Conservation Corps a 
most commendable program for conserving our vital “on 
rubber” transportation for the duration. It by-passes 
the “whipping-post” methods that have been used in the 
past to obtain compliance with Washington-promoted 
programs. 

ODT has requested truck owners to put their vehicles 
in shape to conserve rubber and parts because both are 
vital and scarce. It has asked firms with retail service 
shop organizations to help promote the campaign through 
their dealer bodies. It has developed a “merit award” 
for those who pledge their compliance. 

But the plan has one glaring weakness which all in 
the automotive industry instantly recognize—no teeth 
have been put in the merit award. In its appeal to the 
patriotism of the truck owner, the program is weak in 
that it makes no provision to halt the chiseler or cheater 
who will always ride free on a worthy project if he is 
able to, and thumb his nose in smug glee, regardless of 
cost to him, just because it is the nature of that type of 
animal. Remember N.R.A.? It was the chiselers that 
shot the Blue Eagle. 

Unfortunately, all too many chiselers and cheats 
abound among owners of automotive vehicles. Any 
program that involves a national effort, as vital as this 
one, should provide merit awards only when compliance 
has been completed—not when promised. 

The decalcomania, to be given out to those who comply 
in the U. S. Truck Conservation Corps, should be a 
“Navy E” that shows that the truck owner has done 
something, not that he has merely taken on a contract. 

If it is not possible for ODT to withhold this merit 
award until each truck has been inspected and shown to 
be in efficient operating condition, then let’s have universal 
vehicle inspection for the duration. Nothing is more 
vital to the nation or to the automotive industry than 
that our automotive vehicles be kept on the road as long 
as possible, regardless of our parts and rubber situation. 

Most truck owners no doubt will comply with a 
government plea in times like this, but one rotten apple 
in a basket starts the whole basket toward the garbage 
pile. One known chiseler, flaunting the ODT Truck Con- 
servation “sticker” on a truck that is a menace on the 
highway, will surely not promote continued compliance 
on the part of those who are being asked to spend money 
on their vehicles over and above their normal expendi- 
tures. 

If it is unlawful to withhold these decalcomanias from 
truck owners until they have had their trucks inspected 
and found to be in such shape that they are not rubber 
and parts wasters, then let us as an industry demand the 
same type of inspection on a national basis for the dura- 
tion as New Jersey and Pennsylvania and the other 15 
“inspection states” have, in the interest of putting teeth 
in our national truck conservation effort. 

Only the chiselers and cheats will squeal. 


State Barriers Still Exist, 
Rodgers Tells PMTA 






HARRISBURG, Pa.—That truck 
transportation has not yet been 
freed of trade barrier impediments 
was emphasized by Ted V. Rodgers, 
president of the American Truck- 
ing Assns., in addressing th2 annual 
convention here June 19-20 of the 
Pennsylvania Motor Truck Assn. 

Rodgers told the conclave that 
the recent agreement by all state 
governors to liberalize all size and 
weight restrictions below a_ set 
minimum standard had not worked 
out satisfactorily thus far because 
a number of states had failed to 
live up to the agreement. 

“At best, the standards agreed 


upon were not very liberal,” he 


said, “and the agreement has been 
rendered virtually meaningless by 
failure of many states to take ac- 
tion that was promised officials of 
the federal government. 

“The trucking industry must 
have immediate relief from these 
highway transportation barriers be- 
cause they are impeding the war 
effort. And such relief should be 
permanent, not just for the dura- 
tion of the war, because these silly 
and unnecessary laws _ increase 
transportation costs and deprive 
the nation of the efficient and eco- 
nomical service which it could and 
should have.” 

(See BARRIERS, Page 12, Col. 1) 
















Conversion 


Dealers Making 
Money Helping 
Solve Shortage 


12,000 Lb. Gross Jobs 
Rebuilt to 30,000 by 
Use of Third Axles 


DETROIT. — With heavy- 
duty trucks in increasing 
demand and exceedingly hard 
to get even by those in the 


high classification bracket, 
alert truck dealers are solving the 
problem by _ rebuilding 1%%-ton 
trucks into jobs that carry a rat- 
ing up to 30,000 pounds gross, by 
the use of various types of third 
axles. In some cases even auxil- 
iary power is added where the 
type of haul makes “booster” 
engine performance profitable. 

Not only are these truck dealers 
turning new 1%-ton trucks into 
“heavies” by equipping them with 
the third-axle bogies, but are doing 
the same job with used trucks for 
their customers who are eligible to 
buy new trucks under the govern- 
ment priority ruling. 

In addition to helping their cus- 
tomers solve a transportation prob- 
lem and helping the nation meet 
its heavy transportation demands, 
these dealers are keeping their 
shops full of profitable work and 
providing work for salesmen. 

A notable example of what 
enterprising dealers are doing in 
this conversion of medium trucks 
to heavy duty is found in the case 
of a sale made by Dale Chevrolet 
of Waukesha, Wis. This firm had 
a customer who needed 10 heavy- 
duty dump units to be used in 
hauling material to an Army camp 
construction job. The customer 
applied for the permission to buy 
10 trucks; the truck ration board 
allowed five. This, however, did 
not take care of the customer’s 
needs so the problem was put up 
to Dale Chevrolet. 

This alert dealer found five 
used 1%-ton chaissis in good con- 
dition available at a former car 
haulaway company in Pontiac, 
Mich. He bought these chassis 
and completely conditioned them 
so that he could offer the same 
warrantee On the used jobs that he 

(Continued on Page 8, Col. 1) 


Civilians Allotted 
20,473 of 41,801 
Trucks Released 


WASHINGTON.—A total of 1,957 
trucks, truck trailers and miscel- 
laneous vehicles were released to 
civilian users and holders of Gov- 
ernment Exemption Permits by 
WPB’s Automotive Branch during 
the week ended June 20. 

During the week 161 light, 410 
medium and 160 heavy trucks, 113 
trailers and 27 miscellaneous vehi- 
cles were released for civilian use, 
while 628 light, 418 medium and 27 
heavy trucks and 13 trailers were 
released under Government Exemp- 
tion Permits, which include exports 
by private individuals. 

A total of 41,801 vehicles of all 
types have been released to civil- 
ians and holders of Government 
Exemption permits since the start 
of the rationing program. Of this 
amount, 3,819 light, 9,836 medium 
and 3,936 heavy trucks, 2,649 trail- 
ers and 233 miscellaneous vehicles 
were for civilian use, and 7,457 
light, 9,997 medium and 2,835 
heavy trucks, 876 trailers and 163 
miscellaneous vehicles were for 
GEP use. 
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War Needs Boost 
Truck ‘Build-Up’ 


(Continued from Page 7) 


could on new trucks. He made 
30,000 pound gross-rated trucks out 
of all 10 trucks by the addition of 
two axle drive units and other con- 
version unit equipment, giving him 
a profit on the $1,500 axle unit and 
the tire change-over to 8.25 x 20's, 
in addition to the profit on the 10 
truck chassis. Incidentally this 
dealer received $54 more for each of 
the rebuilt jobs than he did for 
the new ones. 

Eau Claire Sand & Gravel Co. 
in Wisconsin was up against it for 
new truck equipment. The firm 
didn’t come under any of the first 
three classifications of priority, so 


couldn’t get new trucks. But it 
had two used 1%-ton tractor 
chassis. Chas. Olsen & Sons, 


Minneapolis, got the job and sold 
this company on rebuilding the 
two International 1938 model 
DS30’s and putting’ third-axle 
bogies under them, to make them 
fill the needed work. 

By the addition of two-speed axle 
dual axle bogie, new hubs, drums 
and demountable wheels and put- 
ting in a double frame with the 
necessary fishplates, these 12,300- 
pound rated trucks were built into 
trucks with a 30,000 pound gross 
rating, able to carry efficiently 
3%-yard Rex mixers. 

A division of the Navy in Cali- 
fornia needed five dump trucks of 
four-yard water level capacity. 
Wilcox Chevrolet Co., Wilmington, 
Calif., got on the job. The result 
was five regular 1'-ton Chevrolet 
chassis built up with special axles, 
double frames, auxiliary  trans- 
missions, vacuum booster system 
and larger tires which gave these 
trucks an 18,000-pound gross ca- 


Truck Trailer 
Output Halted 


WASHINGTON. — Production of 
commercial-type truck trailers for 
nonmilitary use was ordered halted 
by the War Production Board 
Thursday, effective July 1. 


No manufacturer will be per- 
mitted to make any truck trailers 
having a load-carrying capacity of 
10,000 pounds or more except for 
the Army and Navy, certain Gov- 
ernment agencies, governments of 
the United Nations, or for de- 
liveries under the Lend-Lease Act. 


—— 


For Cargo Bodies 


MARTINSVILLE, Va.—Conversion of 
furniture manufacturing plants’ in 
Martinsville and Henry county to the 
production of cargo bodies for trucks, 
has been started with the placement 
of the first orders with three plants 
of the Bassett Industries and the Stan- 
ley Furniture Co. 


Old Jobs Rebuilt... 


EAU CLAIRE Sand and Gravel Co. in Wisconsin needed heavier trucks to 
take care of hauls but couldn’t buy under priority. 
1%-ton jobs rebuilt and fitted with bogie axles. 





_ HERE ARE the 12,500-pound rated IHC short wheelbase tract buil 
into 30,000-pound rated trucks to carry 3%-yard Rex Mixers. = ween 
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pacity. The dealer’s profit on the 
equipment and body, not counting 
the profit on the trucks, was $605. 
Adding the profit he made on the 
chassis, this dealer made more on 
one deal than he would have made 
on the sale of 12 to 15 pas- 
senger cars. 


C. F. Taft of Northville, Mich., 
owned a 2'%4-ton Federal truck but 
it wasn’t big enough for a job he 
had to do. He couldn’t have bought 
a larger new truck if he had 
wanted to, but he was able to 
make his truck large enough for 
the job at hand by having his 
dealer add a dual-drive third-axle 
unit which gave him a truck with 
12-ton capacity, enough to handle 
an eight-yard body. 

There’s a tremendous market 
available right now for every 
dealer equipped to rebuild used 
trucks and who has the necessary 
selling ability to get this business. 
Even though the dealer doesn’t 
know the truck business and has 
never “made big ones out of 
little ones,” most of the third-axle 
companies have representatives or 
distributors in the field able to 
advise and help the dealer on such 
conversion jobs. 

There are two different types of 
third-axle units that enable 1%- 
ton trucks to become heavy-duty 
carrying units. One type has two 
driving axles, the power being 
delivered to a gear box between 
the driving axles and from this 
gear box to each axle. Axles of 
this type, such as the Grico unit, 
utilize the axle on the truck for 
one of the driving axles and sup- 
ply the second axle with the 
conversion unit. 

Then there is the trailing third- 
axle type, which has either a dead- 
load carrying member or a load- 
carrying axle that is driven from 
the driving axle by the means of 
chains and sprockets. A good 
example of the trailing third-axle 
conversion unit is found in the 
unit produced by Little Giant 
Products, Inc. These units, as well 
as the dual-driving bogies, equalize 
the weight distribution between 
the two rear axles by means of 
special spring suspensions. 

Third-axle equipped trucks not 
only permit truck operators to 
obtain greater carrying capacity 
from the so-called medium-sized 
trucks but also conserve rubber 
and steel, since one third-axle 
equipped truck will carry as much 
tonnage as two normal trucks of 
the same original capacity rating 
and do it with a saving of one 
driver and four tires and tubes. 


ee 


medium truc 


being received from Pontiac. 


tires, bogie and completely painted. 


By Mel Adams 
Staff Correspondent 
CHICAGO. — Converting used 
light trucks, chiefly Chevrolets, 
into heavy-duty units with virtu- 
ally no limit upon their hauling 
capacity, is keeping Axle & Equip- 
ment Sales Co. here working at 
capacity and bringing profits also 
to truck dealers in the Illinois, 
Indiana and Iowa territory served 
by the company. 
Headed by John Groenier and 
W. L. Blaul, the Axle & Equipment 


its weight in  gold!’’— 
about Automotive News. 


“Worth 
Dealers say 


Sales Co. is a truck equipment 
distributor in the three states 
mentioned, selling and _ installing 


two-speed axles, dual drive bogies 
drive, trailing third axles, booster 
engines and _ wheels, auxilliary 
transmissions, and other products. 
It handles also the installation of 
extra-sized power’ brakes’ and 
wheelbase extensions, as well as 
school bus bodies. 

Groenier pointed out that re- 
cently an especially good break in 
the company’s favor has been the 
War Production Board policy of 
encouraging just the sort of con- 
version .as it engages in. Only 
recently. R. L. Vaniman, head of 
the WPB truck division, urged an 
extension of such operations. 


The weekly output of the com- 
pany’s “factory” averages five 
“bogie” installations, five trailing 
axle conversions, and three bus 
lengthening jobs. 

“We work exclusively with truck 
dealers and not with owners,” 
Groenier said. “If owners come 
in to us, we refer them back to the 
dealers for the makes of light 
trucks they operate. As for the 
dealers, they get three profits on 
every installation, namely, profit 
on the truck, the body, and the 
units installed.” 

Groenier revealed that  indi- 
vidual conversion jobs run from 
$500 to $2,600, the latter figure 


So they had their old 


Converting Medium Trucks... 





DALE CHEVROLET, Waukesha, Wis., solves a truck customer’s problem 
by buying used chassis from a driveaway company, rebuilding the 
as new and putting a heavy-duty dual-drive bogey under them, making used 

is into heavy-duty jobs that can carry a new-truck warrantee. 
Two trucks were driven to Chicago where the axles were installed, after 


obs good 





EACH TRUCK was completely overhauled to make sure that every working 
part was in efficient operating condition before rebuilding started. 





HERE’S HOW the rebuilt — looked ready for delivery with larger 





Chicago Firm Kept Busy 
Converting Light Trucks 


applying to the big 6-wheel trucks 
made from light capacity units. 


Just as an example of the way 
business is going, he cited the 
case of a large meat packing con- 
cern in the Chicago stockyards. 
This packer was in a quandary 
when turned down by rationing 
Officials on new heavy duty trucks 
for which it was in the market. 


“Through a Chevrolet dealer, the 
packer in its emergency bought 20 
trucks, all 1939 models, from a 
large bottling concern which was 
cutting down its fleet because 
of sugar rationing,” declared 
Groenier. “The dealer turned the 
responsibility over to us, and we 
solved the problem by changing 
the drive line, brakes and frames, 


and by putting in two-speed axles.| better renew NOW 





TRUCKS 


ICC, Henderson 
Set on Contract 


Carrier Rates 


WASHINGTON .— Interstate Com- 
merce Commission has reached an 
understanding with Price Adminis- 
trator Leon Henderson that maxi- 
mum charges prescribed by him 
for interstate contract carrier serv- 
ice would not be less than the 
minimum rate set by the ICC. 

Acting ICC Chairman Clyde B. 
Aitchison, in a letter to Henderson, 
who had proposed the arrange- 
ment, said the ICC and Office of 
Price Administration staffs would 
cooperate in establishing the ma- 
chinery necessary for effectuating 
the arrangement. 

Henderson has fixed maximum 
charges of contract carriers at 
their highest March level in a 
general maximum price regulation 
already effective as to wholesale 
charges and scheduled to become 
effective for retail charges July 1. 

He advised the ICC which has 
authority to fix minimum but not 
the maximum charges for these 
carriers, that a supplementary 
regulation would be issued _ to 
establish the procedure for putting 
the arrangement into effect. 

Aitchison described the arrange- 
ment as “a satisfactory means of 
effectuating compliance by inter- 
state contract carriers with ap- 
plicable minimum rate _ require- 
ments of the Interstate Commerce 
Act and the price control policies 
established by OPA.” 


S. C. Milk Industry 


Faces Problem 


COLUMBIA, S. C.—Replacement 
within 12 months of more than 73 
percent of the South Carolina 
dairy industry's trucks and nearly 
half of their tires will be necessary 
for the maintenance of delivery 
services, it was indicated by the 
findings ef a survey revealed here 
by C. G. Cushman of Clemson 
College’s dairy extension division. 

The estimate was presented by 
Cushman at a meeting of repre- 
sentatives of the South Carolina 
Dairy Industries’ Council, who dis- 
cussed rationing regulations with 
representatives of government 
agencies. 

Asserting that nearly all milk 
trucks in the state are now carry- 
ing capacity loads and that there 
appeared to be little room for pool- 
ing services, Cushman added that 
in South Carolina about 89 percent 
of the dairies were making every- 
other-day deliveries; 64 percent 
were charging bottle deposits, 
79.5 percent were refraining from 
making wholesale deliveries to 
stores on Sunday and 95 percent 
had cut out special deliveries 
to homes. 


White Issues Booklet 
On Conservation Plans 


CLEVELAND. — White Motor 
Co. has just issued a 12-page 
booklet, “A Cooperative Plan of 
Truck Conservation,” detailing the 
company’s recently-announced PM 
(Preventive Maintenance) and PC 
(Parts Conservation) programs. 


It costs you about a penny-a-day to 
eep abreast of the automotive news— 








MAKING BIGGER ones out of 2%-ton trucks 


dual-drive bogie axles. This 


is quickly accomplished with 


job after equipment is now rated at 12 tons 


capacity and carries an eight-yard body. 
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Wooden Truck Bodies | x <cguuile 


To Save Much Steel 


DETROIT.—Conservation of ap- 
proximately 275,000 tons of steel 
annually—enough to build 30 large 
cargo ships—is expected from a 
new Army policy of prescribing 
wood bodies instead of steel on all 
cargo body trucks of 1%-ton size 
and larger, the U. S. war depart- 
ment announced. 

The conversion is merely one of 
many being made to save every 
possible pound of critical material 
—rubber, steel, nickel, copper and 
aluminum, particularly — without 
loss of quality or military efficiency, 
the Office of the Quartermaster 
General pointed out. 

The conversion was explained in 
detail at a meeting in Washington 
of all prime motor vehicle con- 
tractors and more than 300 pros- 
pective wood body builders. Com- 
plete specifications and blueprints 
were furnished for the five sizes 


tractors were directed to complete 
all details of their wood body 
Subcontracting and report to the 
Army. 

It is not expected that the rapid 
conversion will put too great a 
Strain on local lumberyards, dry- 
ing kilns and planing mills. To 
prevent a possible lumber bottle- 
neck, plans are being worked out 
for the Army to draw upon lum- 
beryards all over the country to 
build up a_ stockpile of sized 
lumber. Wood body builders can 
then draw upon the stockpile 
in emergencies. 


































Vt.’s ODT Committee 


MONTPELIER, Vt.—In response to 
a request from the Office of Defense 
Transportation, the Vermont Truck and 
Bus Assn. has named an advisory com- 
mittee composed of Max Bliff of Bel- 


° : : lows Falls, _ representing common 
of bodies gee ay oe oe carriers; M. C. Gleason of Rutland, 
conversion schedule—50 percent by contract carriers; H. F. Toohey of 
Aug. 1, 1942, and 100 percent by | Burlington, private carriers, © and 


Sept. 1, 1942—also were presented. nwo of Burlington, 

Prime contractors were in- 
structed to spread their wood body 
subcontracts as widely as possible. 
They also were instructed to advise 
all interested body builders with 
production facilities to ask the 
Motor Transport Service of the 
Office of the Quartermaster Gen- 
eral for blueprints, specifications 
and complete details. The con- 





Carrier Given 
OK for Operation 
In 15 States 


GRAND RAPIDS, Mich.—A 
“Grandfather clause order” issued 
by the Interstate Commerce Com- 
mission under provisions of the 
1935 Motor Carrier Act, authorizes 
Inter-State Motor Freight System 
to operate a common motor carrier 
service in 15 states and the District 
of Columbia, W. F. Drohan, execu- 
tive vice-president of the system, 
announced last week. 

Drohan said that the order is 
one of the most extensive operat- 
ing authorizations ever granted, 
and covers nearly 1,000 cities and 
towns from Massachusetts and 
Missouri and from Minnesota _ to 
Kentucky. The order, pending 
since May, 1939, was granted upon 
the company’s showing that it has 
been serving these points continu- 
ously since June 1, 19365. 

Inter-State, which is headed by 
Harry Bylenga, has _ its general 
offices in Grand Rapids, and gen- 
eral traffic offices in Detroit. It 
operates more than 3,000 vehicles 
over 37,000 miles of routes, and 
services 33,000 shippers, according 
to Drohan. 


New Lubrication Guide 


Issued for Trucks 

CHICAGO.—A new Truck Lubri- 
cation Guide has been published by 
Chek-Chart Corp. The guide is de- 
signed for use by oil companies and 
their representatives serving the 
truck market. 

It is a complete guide for the 
proper selection of lubricants for 
each truck, as well as a guide to 
the application of lubricants and 
the performance of other services. 


Trucks on Wings? 

A colored soldier was getting 
his first airplane ride when they 
decided to send him from 
Georgia to California in a rush. 
When the plane got to a Chicago 
airfield, up speeded a yellow 
truck and refueled the machine. 
At Kansas City the same pro- 
cedure—up rushed a_ yellow 


truck and gave the plane an- 


other load of gasoline. Same 
in Denver. 

When the plane landed in San 
Diego, up came a yellow truck 
again. The pilot said to the 
soldier, “Have you ever seen 
anything go as fast as this plane 
across the country?” “Listen, 
buddy,” said the soldier, “that 
yellow truck didn’t do so bad, 
either!” — Horseless Carriage 


Club Gazette. 





Nothing could more impressively portray the Genie, 
from an Arabian Nights brought up to date, than 
this symbol of modern braking % Here is unlimited 
power and flexibility of control which is ready to do 
your bidding the very moment you accept genuine 
Bendix-Westinghouse Air Brakes as your standard of 
safety x And no mere myth is the magic of this 
faithful servant who has come to be known, the 





AN ORGANIZATION WHOSE UNDIVIDED EFFORT AND COMPLETE RESOURCES 


ARE DEVOTED TO YOUR CONVENIENCE AND SAFETY 





REAR VIEW of specially-designed semi-trailer body operated by line crews 
of Florida Power Corp. of St. Petersburg, in conjunction with 1%-ton Dodge 
job-rated tractors. Note spaces provided for material and equipment both 
inside and outside the body. 


East Asks More Fuel 


Be Given Vacationists 
WASHINGTON. — Allocation of 
extra gasoline to vacationists to 
ease pressure on trains and buses 
this summer, was urged upon 


Price Stabilizer Leon Henderson 
last week by senators and repre- 
sentatives from Maine, New 
Hampshire and Vermont. 

They warned that the present 
program is creating a great hard- 
ship on the recreational industry. 


A MODERN 


world over, as the patron saint of leading commercial 


transport operators. . 
in the Nation’s war effort *% 


safety and economy you're now 


Distributor nearest you . . 


ELYRIA, OHIO 






Int’?l Harvester 
Dealers Collect 
Tons of Scrap 






CHICAGO. — Fowler McCormick, 
president of International Har- 
vester Co., reveals that a drive 


conducted by this firm has netted 
1,375,000 tons of scrap metal during 
the past three months. The collec- 
tion, he said, was sufficient to fill 
35,000 railroad cars. 

The company carried on _ the 
campaign through its 8,500 farm- 
equipment dealers, who set up 
community centers for delivery, ar- 
ranged for sale of the scrap to 
merchants of such material, made 
payments to the sellers, and ren- 
dered the entire war-time service 
without compensation to itself or 
its own dealers. 

McCormick declared that 
drive will be continued, 
Harvester working through 
Farm Equipment Institute and 
the National Retail Farm Assn. 
As in the past, the collection will 


the 
with 
the 


be made a community project 
in each locality. 
“Worth its weight in  gold!'’-— 


Dealers say about Automotive News. 





- Not to mention, a vital factor 


You should come to 


know this symbol of the many exclusive advantages in 


missing if you haven't 


already contacted the Authorized Bendix-Westinghouse 
- You'll find him listed in 
the classified section of your local telephone directory. 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE CO. 
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ODT Cites Savings 


In Wartime 


WASHINGTON.—Big savings of 
rubber and equipment, despite a 
sharp increase in the volume of 
business, is resulting from conver- 
sion of the trucking industry to a 
wartime basis, according to a re- 
port last week by Edward J. 
Buhner, chief of the Property 
Carriers section in the Office of 
Defense Transportation's Motor 


Mack’s Experts 
To Help Service 
Army Trucks 


LONG ISLAND CITY, N. Y.— 
Mack Trucks, Inc., announces the 
formation of a Government Service 
Engineering Department, charged 
with the task of advising Army 
personnel in the proper servicing, 
repairing, and handling of the 
thousands of Mack trucks now at 
army camps and military posts 
throughout the country. 

The new department, under the 
management of Charles F. Drumm, 
comprises a field force of trained 
Mack service engineers with head- 
quarters at the home Office, and 
district and divisional service man- 
agers in 70 different cities who 
will make regular inspection trips 
to the various camps where Mack 
trucks are in operation. 

Because of their specialized 
knowledge, these men are qualified 
to advise army mechanics in the 
proper procedure of making re- 
pairs and using tools, handling 
periodic inspections, scheduled ad- 
justments, replacements and major 
overhauls. No less an important 
function of their job is to establish 
and maintain contact between 
commanding officers and_ the 
nearest Mack factory branch. 





Operating Record Books 


Offered Truckers 

TOLEDO.—Recognizing the need 
for a simple, flexible and complete 
truck operating record, Toledo 
Steel Products Co. has prepared 
such a book for distribution to 
truck and fleet owners, through its 
local distributors. 

The book is prepared so that 
operating data for one entire year 
may be recorded. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 
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Trucking 


Transport division. Excerpts from 
Buhner’s report follow: 

“To meet present conditions, the 
first thing we must do is to 
eliminate every unnecessary mile 
of truck travel. We must see to 
it that trucks do not. travel 
empty more than is absolutely 
necessary. The objective of the 
orders issued by the ODT covering 
common, contract and _ private 
Over-the-road carriers, must be 
carried out if we are to accom- 
plish the necessary conservation of 
equipment and tires in over-the- 
road operations. 

“Even before these orders were 
made effective, many _ carriers, 
large and small, had by voluntary 
action put into effect programs 
greatly reducing truck mileage. 
One large and well-known private 
carrier had instituted a voluntary 
program which reduced his total 
vehicle miles approximately one- 
third. This saving will amount to 
about nine million miles or 1,800 
tires, and it is being accomplished 
in the face of a 25 percent in- 
crease in tonnage this year over 
last year. 


“Such drastic economy obviously 
required changes in marketing 
methods and in other long-estab- 
lished procedures. These changes, 
undertaken as a purely patriotic 
contribution to the war effort, 
proved to be beneficial to the whole 
operation in addition to a very 
considerable saving in tires which 
resulted. 


“We have found that this ex- 
perience is a fairly typical one, 
and it is for this reason, in addi- 
tion to our reliance upon the 
patriotism of truck operators, that 
ODT contemplates the hearty co- 
operation of all carriers, shippers, 
and consumers with the objectives 
of our orders. 


“If we allow the motor transport 
system of this country to collapse, 
the impact upon industry and upon 
the railroad system will be nothing 
short of disastrous. The discom- 
fort of such changes as may be 
necessary under our orders cannot 
be compared to the discomfort 
which all of us would suffer if 
such a situation were allowed to 
develop. It would not be an 
exaggeration to say that the war 
rests equally upon production and 
upon transportation. We must 
keep both programs functioning if 
we are to win this war.” 
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O.D.T. says: “Stop Overloading!” 


The Answer... Spread Your 


Load ‘Over 


More 


Wheels 


and Save Rubber, with... 





od 





Every “common carrier” truck operator is a prospect. 
frame 42” to 50”, providing double carrying capacity. 
. no teeter or end-sway. Simple, 
Timken bearings. 


kept in perfect balance . . 
sturdy, no intricate parts. 
in 3 hours. LOW COST. 


DEALERS 









LITTLE 
GIANT 


“TEN 
WHEELERS” 


Extends 
Load 


Easily installed 


Here’s your chance for 
some quick profit. 





WRITE OR WIRE 


LITTLE GIANT PRODUCTS, INC. 


1541 No. Adams Street 


Peoria, Illinois 








Ickes Lauds Trucks 


For Solving Problems 


CHICAGO.—Retracting previ- 
ous attacks on the trucking 
industry, Secretary of Interior 
Harold Ickes heaped praise on 
the industry’s role in solving 
the East coast’s gasoline supply 
problem. 

In a speech before the Central 
Motor Freight Assn. here, Oil 
Coordinator Ickes declared: 

“Here in the Middle West 
there used to be about 50,000 
railroad tank cars engaged 
primarily in the short-hauling 
of oil. But there are not that 
many any more. We have taken 
them away—about 26,000 of 
them, altogether—to haul oil 


from the Midcontinent and the 


Southwest to the undersupplied 
Eastern states. The places of 
these transferred tank cars have 
been taken, in most cases, by 
the trucks which you gentlemen 
operate, and the success of your 
efforts has been spectacular. 
Busy single trucks are doing the 
work of 10, 15 or even more 
tank cars. But your successful 
operations can be continued and 
expanded only if everything 
possible is done to keep the 
trucks operating—and operating 
efficiently. I am confident that 
Mr. Eastman, the director of 
Defense Transportation, wil! do 
everything possible to help you 
in seeing to it that trucks con- 
tinue to operate in all essential 
fields.” 


Gasoline 


(Continued from Page 1) 
gallons. If the basic ration re- 
mains at four gallons, that means 
192 gallons a year for those who 
cannot qualify for additional 
rations. 

On the basis of 15 miles to the 
gallon, the basic “A” books will 
provide 2,880 miles of driving 
annually. But OPA announced 
that 1,800 of the 2,880 miles would 
be considered available for occu- 
pational use, while the remaining 
1,080 miles would be regarded 
available for general purposes such 
as driving necessary to attend 
church, to take children to school 
and for shopping. 

Motorists may apply for supple- 
mental “B” or “C” books if they 
believe the “A” book is not 
enough. But they must fulfill 
two requirements: 

Prove that occupational driving 
in excess Of 1,200 miles a year. 

Prove that they have formed 
car-sharing club to take three or 
more other persons to and from 


work These persons may be 
either car Owners or  non-car 
owners 


Motorists failing to form a car- 
sharing club must prove: 

That they cannot carry three 
persons but are carrying as many 
as possible, and that alternative 
means of _ transportation are 
inadequate. 

It will not be possible to hoard 
ration coupons for extended pe- 
riods. The eight coupons on each 
page of the new books will be 
valid for a two-month period. 
Thus those on page one will be 
good from July 22 to Sept. 22, 
while those on page two will be 
valid until Nov. 22. 


Morrison a Candidate 


ASHTABULA, O.—Robert S. Morri- 
son, president of Morrison Motors 
(Ford-Mercury-Lincoln) here, is a 
candidate for state representative from 
ee county, on the Democratic 
icket. 


SOME TYPICAL service facilities and o 





TRUCKS 


SBagere se 


rations which make possible the 


White cooperative plan of Preventive Maintenance and Parts Conservation: 
(1) Sheared “prop” shaft which can be welded; (2) Reclaiming a clutch plate 
facing; (3) Engine analyzer used in tuning up a motor; (4) Reboring scored 
or worn cylinder walls; (5) Brake drum lathe provides smooth surface adding 
to life and safety of lining and brake action. 


ODT Issues Guide to End 
Employer-Employe Disputes 


WASHINGTON. — Office of De- 
fense Transportation has issued a 
five-point statement of policy to 
be used by industry and labor as 
a guide in developing programs for 
conservation of trucks and tires in 
accordance with ODT orders. Text 
of the statement folows: 

Several disputes between em- 
ployers and employes have arisen 
over methods for applying ODT 
Orders for conservation of trucks 
and tires. These disputes are 
hampering the prompt and effec- 
tive application of these orders. 

In view of this, the ODT deems 
it necessary to emphasize that its 
regulations are intended solely to 
save vitally needed rubber and 
rolling stock. 

In drawing up specific plans for 
compliance with ODT orders, car- 
riers are expected to cooperate 
with their employes where dis- 
location of employment is likely to 
be involved or where existing 
labor agreements are affected. 

The ODT is not endorsing any 
particular plan or plans. Its pri- 
mary concern is that conservation 
goals are achieved and that legal 
requirements are not violated. 

In order to hold labor con- 
troversies to a minimum, to insure 
fair treatment of employes and to 
achieve necessary conservation 
goals without delay, the ODT 
urges that in the event of labor 
controversies the following prin- 
ciples be applied in arriving at a 
settlement: 

1. All conservation plans must 





NEW YORK Red Cross Chapter’s fleet of six International Metro ambulances, 
just before the driveaway from Detroit by members of the chapter’s motor 


corps. 


When the Red Cross ambulances are not in use as such they can be 


used as transport units from bases to points of need, including the transport 


of reserve personnel. 


Basic ambulance equipment, to which local chapters may 


add other equipment, includes all interior woodwork, cabinets, and drawers; 
2-burner oil stove; sink and connections; ventilating and exhaust fan; 25-gallon 


water tank; 7 
extinguisher. 


trays; 


2 blizzard lanterns, 
Regular personnel consists of a driver and a nurse. 


heating unit, and mounted fire 


comply fully with the terms of the 
applicable order. 
2. As between feasible alter- 
native plans, either of which will 
result in compliance, that plan 
should be adopted which will result 
in the least burden on employes. 
3. Savings directly resulting 
from the application of an 
order should be used to afford 
employes’ reasonable protection 
against losses of earnings and jobs. 
4. Savings remaining after such 
provision has been made for em- 
ployes should be passed on to con- 
sumers in the form of lower prices. 
5. Conservation plans instituted 
to comply with ODT orders should 
be limited to the duration of 
the emergency. 


Emblem Heads 
Group Again 


MONTREAL.— Norman J. Em- 
blem has been reelected president 
of the Automotive Transport Assn. 
of the Province of Quebec, a 
branch of the Montreal Board of 
Trade. This will be Emblem’s 
third term. 

Other officers are: first vice- 
president, W. C. Norris; second 
vice-president, P. A. Marchand; 
treasurer, A. J. Todd; directors, 
N. W Boyd, L C. Harland, B. M 
McCrum, D. E. D. Sicotte, E. E. 
Sinclair and H. Smith. A. H. 
Mercer remains an ex-officio mem- 
ber of the directorate. 

Emblem, who is the president of 
Norman’s Transfer, Limited, is also 
chairman of the Quebec Advisory 
Board of the Motor Transport 
Division of the Wartime Prices 
and Trade Board, and a director 
of the Automotive Transport Assn. 
of the Province of Ontario. 





New Service Manual 


Issued by Pedrick 

PHILADELPHIA. — A special 
service manual, featuring the cor- 
rect combination of Pedrick piston 
rings for best results in each 
truck and bus engine and the 
characteristics of each engine, is 
now available through Pedrick 
jobbers. 

Much of the information in this 
new 28-page manual—actually a 
section of the recently announced 
Pedrick Service Manual—has never 
a published before in such de- 

il. 
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maximum pay loads and thereby 
save rubber, drivers and parts. 
* «* 


THERE'S A slight rosy tinge to 
the outlook for truck dealers in 
the present transportation emer- 
gency. ODT and WPB both recog- 
nize the fact that every truck 
must be kept in operation as long 
as possible. Smart dealers are al- 
ready hard at work endeavoring to 
conserve these vital-product haul- 
ers not only by cooperating whole- 
heartedly in the ODT Truck 
Conservation Program that is now 
in the jump-off stage, but by sell- 
ing truck owners on rebuilding old 
chassis to fill their needs for extra 
equipment. Many dealers have 
found that trucks that have even 
been abused in the past can be 
rebuilt into good serviceable units 
at not too much cost and with a 
minimum of new parts. 


These dealers have been able to 
save their shop forces—in fact 
many have been able to take on 
more mechanics because of the 


FOB Factory 


(Continued from Page 2) 


of cargo trucks is seen by Airplane 
Builder Glenn L. Martin as a possi- 
ble means of relieving the gasoline 
shortage in some sections of the 
country. This method of transport 
can be worked out with the use 
of synthetic rubber fuel tanks or 
Mareng cells developed five years 
ago as airplane fuel tanks. Experi- 
mental cells have been manufac- 
tured, and the Pennsylvania rail- 
road is going to conduct service 
tests on a boxcar installation. Use 
of the cells in wooden barges was 
suggested last month to the Senate 
interstate commerce committee. 


An interesting feature of the 
tanks or cells is that, after carry- 
ing fuel to its destination, they 
may be rolled up into compact 
packages and expressed back, 
freeing the car or barge or truck 
for return freight. 

Mareng (from the two first sylla- 
bles of Martin Engineering) cells 
are made from abundant materials 
and were tried out even before 
self-sealing gasoline tanks for 
planes were evolved. The cell was 
stuffed into a small aperture in a 
wing and filled with fuel, the bag 
billowing out to fill the entire wing 
cavity, just as a football bladder 
fills the entire leather shell when 
pumped full of air. In case of 
damage, the cell was pulled out 
through the hole in the wing, with- 
out requiring a major service job 
of removing a wing, and another 
cell stuffed in place while the first 
was being patched. 


* * * 


First Used 


During 1937 

FIRST TO use the Mareng cells 
in battle were the Chinese, in 1937, 
when Martin 139 bombers were sent 
into action against the Japanese 
in Shanghai. Sole survivor of one 
flight of bombers was a Martin, 
which flew to safety at Nanking 
with 19 bullet holes in its tanks. 
The holes in the synthetic rubber 
had tended to close, stemming the 
flow of fuel long enough for the 
plane to return to safety. It was 
not until 1940 that the final de- 
velopment of the self-sealing Mar- 
eng cell was put in service. They 
are supplied by U. S. Rubber Co. 

In application to petroleum 
transport, the tanks show prom- 
ise in using less-than-carload 
space which otherwise might re- 
main empty in transit. All that 
is needed is the proper support 
for the cells at the sides, and 
wood can be used in partitioning 
the loads. 


Eastman Asks Curb 


On All Meetings 


WASHINGTON.—Deferment for 
the duration of all meetings, con- 
ventions and group tours which 
are not closely related to further- 
ance of the war effort, was called 
for last week by Joseph B. 
Eastman, director of defense trans- 
portation. Eastman asked also 
that all state and county fairs 
be postponed. 


Truckin’ 


(Continued from Page 7) 







EBy 
Jack Weed 


work they have been able to get. 
They have found that two cabs 
from the city dump will make one 
good-as-new, in the hands of a 
good welder; that a front end from 
a wreck job and the rear end of a 
job that has pounded its heart out, 
can be joined to make a job with 
a hundred thousand good useable 
miles in it. And best of all these 
dealers find there are some good 
dollars left over for their profit 
sheet after the job has been 
completed. 

Some one once said every cloud 
has a silver lining. The loss of 
dealers’ truck sales, due to stop- 





Times Changeth 


BALTIMORE.—(UTPS) — 
When there was plenty of gaso- 
line, the bandits usually “roared 
away in a high-powered sedan” 
after a holdup. 

But the other day a stickup 
man took $8 from Confectioner 
Jacob Koenigsberg, then ran out 
of the store, jumped on a bicycle 
and “rapidly pedaled away,” the 
proprietor told police. 





Los Angeles Dealers 
Elect Honig 


LOS ANGELES.—Los Angeles 
Motor Car Dealers Assn. last 
week elected the following officers: 


Spencer T. Honig, president; 
Paul A. Ziegler, vice-president; 
Irvin Kaiser, treasurer; and 


Boosts Service 


CEDAR RAPIDS, Ia.—Meeting a 
demand from customers, Allen 
Motor Co. (Olds-Buick-Cadillac) 
has instituted a systematic tire- 
saving inspection service which 
has brought in a great deal of 
additional work. 

The plan, called Mileage Main- 
tenance Service, includes 13 opera- 
tions and sells for $14.85 (regular 
price $18.60). Five inspections are 
given the customer’s tires, one at 
each 1,000-mile interval; one is a 
major inspection, the others minor 
inspections. 

Major inspection includes: 1. 
Remove tires from all the wheels 
and make a thorough inspection; 
test all tubes in water; 2. Remove 


Volume 


Rotate position of tires and wheels; 
5. Balance wheels (statically and 
dynamically); 6. Paint all five tires 
with rubber preservative; 7. Install 
all new valve caps and valve cores; 
8. Test tires for uneven wear; 9. 
Check wheels on indicator to see 
that they are not sprung. 

The 1,000-mile periodic minor 
inspections include: 1. Test tires 
for uneven wear; 2. Check wheels 
on indicator to see that they are 
not sprung; 3. Inspect tires, remov- 
ing glass and foregin material; 4. 
Cement and seal all tread cuts 
with gum_ rubber. 

Each customer, when purchasing 
the service, is given an inspection 
record card which provides space 


page of production, now is being 
rewarded with a new profit oppor- 
tunity. 





Reprinted from Collier's, 
Time, Business Week, 
Newsweek, U. S. News, 
Commercial Car Journal, 
Fleet Owner and Motor 
Truck Journal. Similar 
announcements of this 
unique wartime conserva- 
tion plan also appeared 
in Transport Topics and 
approximately 50 news- 
papers from coast-to-coast. 


Preventive Maintenance 


LeRoy Spencer, secretary. Direc- 
tors named are James Waters, 
C. B. Pielow, and J. E. Coberly. 


Dealers are able to make a hides Owners, today. It is 


t's net enoogh te hope your treck 
will lest... 11's your patriotic duty 
to make it lest till Victory Dey 


glass and foreign material from all 


tires; 3. Cement and seal all minor | as 
(not vulcanize); 4. 


listing the 


tread cuts rendered. 


another reason why White 


. : ; 
Ss of their operations under today’s conditions 







Parts Conservation 


Wishful thinking won’t keep America’s vitally necessary 
5,000,000 motor trucks in service for the duration 


A COOPERATIVE PLAN 
of Truck Conservation 


To prolong the life of every existing truck 
...and to conserve on replacement parts 
because of the critical materials they con- 
tain ...is the patriotic duty of American 
truck owners. 


Ordinary maintenance methods are not 
enough to meet the situation. That’s why 
White has devised the Cooperative Plan of 
Truck Conservation. 


Two features make the Plan unique— 
Preventive Maintenance combined with 


Parts Conservation. One without the other 
is a half-way measure. White offers the 
protection of both. 


It’s your patriotic duty to make your truck 
last longer and conserve critical materials, 
but it’s ours, too, to provide the way to do it. 


Whether you operate one truck or a fleet, 
you ought to get the facts today about 
the White Cooperative Plan of Truck 
Conservation. A booklet describing the 
Plan in detail is available upon request. 


a RIT RN 


Preventive Maintenance 


PREVENTIVE MAINTENANCE prevents excessive wear on parts; 
postpones major repairs and avoids the premature need for 
new replacement parts. It insures against excessive time out of 
service and thus increases a truck’s productive capacity. It con- 
serves gasoline by keeping the trucks operating at peak efficiency 
at all times. It prolongs tire life. 

Preventive Maintenance is the “stitch in time” Service Plan 
which White originated 10 years ago and has constantly im- 
proved with the development of new shop equipment, special 
repair machines and time-saving methods. Our mechanics have 
had years of experience with Preventive Maintenance—it’s not 
a wartime expedient with them. 


MANY WHITE TRUCKS, with more than a million miles of service 
to their credit, have been protected by P. M. since its start. It 
stands to reason that when your truck receives proper lubrica- 
tion, regular inspections, adjustments, and prompt minor repairs 
—before big, expensive troubles can develop—truck life is greatly 
extended and the rate of wear on vital parts containing critical 
war materials is greatly reduced. 

Preventive Maintenance is available to owners of all makes 
of trucks. 


THE WHITE MOTOR COMPANY - CLEVELAND 


Builders of U.S. Army Scout Cars, Half-Tracs and Prime Movers, the 
complete line of Super Power Trucks and Tractors, City and Inter- 
City Coaches, Safety School Busses and the Famous White Horse. 


FOR 40 YEARS THE GREATEST NAME IN TRUCKS 


Parts Conservation 


PARTS CONSERVATION is a new, exclusive White Service 
development especially designed to meet the present situation. 
It is made possible by the fact that modern White Service Stations 
are “miniature White factories’—with special machines that 
enable skilled White craftsmen to repair worn or broken parts 
that, in ordinary times, would be replaced by new parts. In 
order to conserve critical war materials—and protect owners 
“for the duration”—all repairable parts will be repaired. 


When a new part is required, it may be obtained only in ex- 
change for the old one it replaces. 

This policy applies to virtually all replacement parts from spark 
plugs to rear axles. It has been adopted first-in-the-industry by 
White, voluntarily, to conserve war materials and to extend the 
length of time owners can be sure of getting needed truck parts. 
If the old part is repairable, it will be returned to the original 
owner at the cost of repair. If it is not repairable, a credit will be 
allowed, based on the scrap value of the old part, if it has value. 
All parts which are not repairable will be disposed of in accord- 
ance with the recom- oe 

mended plan of the < 
Salvage Section of the 
War Production Board. 












for inspection dates, etc., as well 
services 


to be 
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Barriers Still Exist, 
Rodgers Points Out 


(Continued from Page 7) 


Declaring that orders of the 
Office of Defense Transportation 


ing, declaring that Pennsylvania’s 
present maximum weights are 


prohibiting movement of empty or| those approved by Under Secretary 


partially loaded trucks had been 
misunderstood in some quarters as 
a move to curtail the use of trucks, 
Rodgers added: 

“Actually the government's ob- 
jective is not to stop use of trucks, 
but to get more use out of trucks 
and make them last longer. 

“Trucks have nowhere near 
reached the extent of their hauling 
capacity, and many motor carriers 
are having difficulty getting enough 
business to keep in operation. In 
this country we have _ 5,000,000 
trucks—-more than all other nations 
combined. They are now hauling 
18 percent of the nation’s freight 
and are capable of transporting a 
great deal more.” 

* * * 


Further Boost Asked 


In Pa. Load Limit 

HARRISBURG, Pa. — Pennsyl- 
vania’s truck-weight controversy 
flared into view again during the 
annual convention of the Penn- 
sylvania Motor Truck Assn. here 
June 19-20. 

Gov. Arthur H. James antici- 
pated the tone of the convention 
and threw a neutralizing effect 
into the event by issuing a state- 
ment on the first day of the meet- 


of War Robert P. Patterson, at 
the request of President Roosevelt; 
that they are being enforced by 
motor police, and defying any 
“subordinate branch of the Federal 
administration,” — without naming 
the ODT—to ask for revision of 
these rules. 

Most important to truckers, is 
the 40,000-pound maximum on 
semi-trailers. At opening sessions 
of the convention the truck weight 
issue held top place. 

Resolutions asked an increase in 
Pennsylvania’s truck weight limit 
beyond the 40,000 pounds now 
allowed. 


Another resolution asked modi- 
fication of the ODT return-load 
order so that coal truckers would 
be permitted to make empty return 
trips. Coal truckers claim they 
will be unable to obtain return 
loads after making coal deliveries. 

The association also urged that 
the ODT order, scheduled to go 
into effect July 1, be changed to 
treat common, contract and pri- 
vate carriers alike. It was con- 
tended that common carriers had 
been favored in the order to the 
detriment of contract and private 
carriers. 

Also adopted was a resolution 






DOUBLE the PAY-LOAD of your moder- 
ately powered trucks by equipping them 
with GRICO TWO AXLE DRIVE! 
low cost, 
load conditions and bad 


operate at remarkably 
under extreme 
going. Greatly widen the job 
GRICO is one of the most 


for the truck operator. 


important 
EXTRA PROFIT MAKERS ever devised 


They 
even 


range. 


Heavy Duty Operation With 
Economy of Moderate Power 





New 


Spring Suspension 


Grico Two Axle Drive is made for all popular makes of trucks. 


patented double Trunnion 


You save on first cost—on 
insurance. Gain efficiency, 
flexibility. GRICO allows 
you to take on the unusual 
jobs at attractive profits. 
GRICO TWO AXLE 
DRIVE is a tried and 
proven long lived unit. 


It is 


simple, rugged, long-lived. Scientifically engineered design eliminates 


exposed wearing parts, gives perfect control of lubricant. 


Includes 


famous Rzeppa joint, whose constant velocity is one of the secrets of 


Grico’s continuous successful operation. 
details at once. 


Write for fuli 
Write 


efficiency. 


No other approaches it in 


for illustrated catalog sheet of 


Grico installation for any make of truck. 


GRICO TWO AXLE DRIVE gives far greater traction, perfect flotation, 
10 point road contact, less weight per wheel, proper load distribution. 
This all adds up to lower gas and oil consumption and assures the 
operation of your trucks at greater profit. 


You EXPECT more from 


a GRICO—and 


you GET it! 


GRICO TWO AXLE DRIVE COMPANY 


19840 WEST EIGHT MILE ROAD (f)i:72.) DETROIT, MICHIGAN 








Parts Shortage Idles 


Trucks in Northwest 
PORTLAND, Ore.—Many 
trucks and buses have been 
forced off the road in Oregon 
and Washington by a shortage 
of parts, advises Herman Stites, 


Oregon field manager for the 
Office of Defense Transporta- 
tion. 

“Valuable equipment has been 
taken out of service because 
many parts, such as transmis- 
sion gears, motors and axles, 
are not available.” 


recommending that all trucks for 
hire in mine-consumer transporta- 
tion be placed under the jurisdic- 
tion of the State Public Utility 
Commission in the matter of safety 
methods and insurance. 


“Pennsylvania is still the na- 
tion’s No. 1 transportation bottle- 
neck,” Edward Gogolin, general 
manager of the PMTA, declared as 
approximately 400 truck operators 
from all parts of the state attended 
the opening sessions at the Penn- 
Harris hotel. 

; “Confusing statements have been 
issued,” said Gogolin, “intimating 
that the Office of Defense Trans- 
portation has fixed 40,000 pounds 
as the truck load limit in Penn- 


Sylvania. This is untrue. 
“The governors of all states 
have agreed to observe 40,000 


pounds as the ‘floor’ or minimum 
below which no state should fix 
truck weights, in the interest of 
speedy and efficient transportation 
of war materials. 
Cites Pa.’s Barriers 

“Very little has been done to 
relieve the Pennsylvania bottle- 
neck. Pennsylvania remains right 
in the cellar, as far as_ truck 
weights in the East are concerned. 
The trade barrier around Penn- 
Sylvania still exists. All surround- 
ing states permit higher weight 
maximums for tractor semi-trail- 
ers, the most popular unit for 
carrying heavy loads, than this 
state. As against the 40,000 pounds 
allowed in Pennsylvania, New 
York permits 58,000 pounds; New 
Jersey, 60,000 pounds; Ohio, 57,000 
pounds; Maryland, 50,000 pounds; 
and West Virginia, 70,000 pounds. 

Pennsylvania Public Utility Com- 
missioner Richard J. Beamish, in 
addressing a luncheon meeting, 
told the attendees that in this war 
“Most of you will be wounded ... 
some of you will go out of 
business. 


“With the inevitable defeat of the 
Axis,” Beamish - said, predicting 
post-war conditions, “State  bar- 
riers against the free flow of high- 
way transportation will disappear 
= Chiseling will be greatly 
diminished. Your cooperation in 
the war effort will give you a slant 
on life as it should be lived that 
will have its effect.” 


In shaping up the transportation 
world after the war, Beamish said: 
“The top layer will be cargo and 
passenger planes. Beneath that 
layer we will have ships, barges, 
rails, trucks, buses, and passenger 
cars, a transportation system that 
will encompass the world.” 

Plans No Interference 

W. G. Kearney, of B. F. Good- 
rich Co., told the truckers that the 
chief problem in synthetic rubber 
production is getting started on a 
concrete program He also warned 
that “we simply do not have 
enough to go around.” 

At an “Information Please” ses- 
sion, with three ODT officials, it 
was brought out that the ODT has 
no intention of interfering with 
state weights or regulations on 
truck size; that ODT orders will be 
Strictly enforced starting July 1; 
that very little will be done in 
making repair parts until after the 
war. 

S. F. Niness, of Leaman Trans- 
portation Co., Downingtown, was 
re-elected president of the PMTA. 
Edward Gogolin, Harrisburg, gen- 
eral manager of the truck associa- 
tion, was re-elected first vice- 
president; Paul Keely, Valley 
Motor Freight, New Castle, second 
vice-president; Harry L. Gormley, 
Keystone-Lawrence Transfer and 
Storage, New Castle, secretary; 
R. T. Elliot, Philadelphia Coke 
Co., Philadelphia, third  vice- 
president, and John R. Eldridge, 
Motor Truck Equipment, Harris- 
burg, treasurer. 
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ADAPTABILITY of motor trucks to the hauling of the heaviest field artillery 


was well demonstrated a few weeks 


ago when the Army’s new 0 mm. 


howitzer, largest mobile field piece ever built, rumbled over the highway from 


Milwaukee to Aberdeen, Md., 


motive power. 


with six-wheel Mack trucks furnishing the 
Weighing close to 100 tons the big gun rides in three sections, 


the barrel or “tube” being carried on a pneumatic-tired trailer, while another 


truck-drawn trailer carries the howitzer carriage. 


The third unit of the field 


piece proper, a 25-ton crane truck, is used to lift the barrel and carriage from 


their trailers and set them up 


in firing position. 


Victory Maintenance Plan 


Announced by 


PONTIAC. — “Victory Mainte- 
nance” is the name given to GMC’s 
nationwide program of periodical 
truck inspection, servicing and 
general rehabilitation, according to 
J. P. Little, vice-president, direct- 


ing sales for General Motors 
Truck and Coach. 
“In the GMC ‘Victory Mainte- 


nance’ program are several major 
elements, designed to take care of 
practically any _ situation with 
which the truck operator may be 
confronted in his efforts to main- 
tain his truck equipment at peak 
efficiency,” Little said. 

“First, there is the company’s 
Preventive Maintenance Plan, 
which was originated by GMC 
back in 1928 and which is being 
used in many of the larger truck 
and coach fleets throughout the 
country to keep their equipment on 
the job with a minimum of time 
out for service. In addition to 
protecting the life of the truck and 
covering such necessary operations 
as regular lubrication and adjust- 
ment, Preventive Maintenance 
therefore reveals in advance the 
need for repairs or replacement of 
parts, thus reducing the possibility 
of breakdowns on the job or costly 
loss of time on the road. 

“Essentially, this is the same 
system as used by one of the na- 
tion’s largest fleet operators, where 
total yearly travel as high as 260 
million miles is recorded—with 
road failure reduced to an aver- 
age of only one in 165,000 miles. 

“The second feature of this pro- 
gram consists of a series of group 
overhaul operations designed to 
put new life back into the truck. 
This phase of the plan will be of 
particular importance to _ light- 
duty truck operators who are 
faced with the possibility of having 
to operate their trucks over a long 
period. Provision is made for the 
complete replacement of entire 
groups of engine and chassis parts 
which experience has shown 
should be replaced at periodic in- 
tervals for lowest maintenance 
cost and freedom from more costly 
repairs at a later date. 

“As a third element in our 
‘Victory Maintenance’ program we 
are offering complete engine or 
partial engine assemblies for re- 
placement. The motor is naturally 
the hardest working part of the 
vehicle. Operators have found, in 
many instances, that an exchange 
or replacement engine is far more 
economical than the continued 
repair and servicing of a motor 
that has outlived its economical 
usefulness. Therefore, we _ are 
making available either a_re- 
manufactured engine or a new 
partial engine assembly replace- 


Vt. Truckmen Set 


Committee for ODT 
MONTPELIER, Vt. — Harold 
Powell of St. Johnsonbury has 
been named chairman of a state 
committee of truckmen organized 


here to aid compliance’ with 
rulings of the Office of Defense 
Transportation. 

Other members of the _ state 
committee are Frank Daglish of 
Bellows Falls, secretary; Guy 


Wilson of East Clarendon, M. L. 
Gleason of Rutland, Jacob Pacino 
of St. Johnsonbury, Bernard Mc- 
Naney of Bennington, and William 
Duncan and W, C, Kirby, both 
of Burlington, 





GMC 


ment for GMC trucks. Our ex- 
change engines are completely re- 
manufactured in our own factories 
on our regular engine assembly 
lines. As a result, new engine per- 
formance is assured. We are also 
making available to the owner of 
any make of truck a new GMC 
engine, either diesel or gasoline, 
for replacement. 

“A special program for financing 


various. service operations in- 
cluded in our ‘Victory Mainte- 
nance’ plan has been worked out 
with our own Yellow Mfg. 
Acceptance Corp. and is being 
made available to our entire 


dealer and branch organizations. 


“GMC’s new ‘Victory Mainte- 
nance’ program is being supported 
by newspaper and publication ad- 
vertsing, together with localized 
promotion and direct mail to help 
the GMC dealer body impress 
truck operators with the necessity 
of proper driving and protective 
maintenance of their vehicles to 
assure the maximum of trouble- 
free operation and longer truck 
life during the war emergency.” 


(Continued from Page 7) 


toe in or out more than they 
should. Large gouges indicate an 
unbalanced wheel or excessive 
camber. Looseness in the steering 
linkage causes erratic wear which 
is indicated in wavy spotted con- 
dition of the tread. 


Dealers charged with giving out 
the decalcomanias should make 
certain that every truck has prop- 
erly aligned front ends, well ad- 
justed brakes, good lights, cooling 
system that functions properly and 
that all spring clips, engine 
mounts and exhaust system bolts 
are drawn up tight before giving 
the owner’s truck a clean bill 
of health. 

A publicity campaign, which is 
scheduled to appear in_ several 
national publications as well as 
the newspapers, is intended to pro- 
mote this national truck mainte- 
nance program and the decalco- 
mania is supposed to be evidence 
that the owner of the truck has 
complied with the requests of the 
pledge. It will soon be the 
dealers’ charge to make _ that 
pledge and decalcomania stand up. 


While the entire program is 
based on an honor and patriotic 
basis, it is felt that public opinion 
will in a great measure police the 
minority who always seem to take 
delight in cheating on a program 
that involves the expenditure of 
money and has no club to force 
them to comply. If a dealer does a 
good selling job, this much-needed 
campagin will go over with flying 
colors and hundreds of thousands 
of vital truck miles will be saved. 


If the dealer is lax in his 
inspection or does not inspect at 
all, the campagin may fail, and it 
may become necessary for the gov- 
ernment to take more drastic 
measures to prevent the waste of 
vital truck-tire miles. 





AT A’s Hero Booklet 


DETROIT. —American Trucking 
Assns. has just issued a 24-page book- 
let, entitled ‘‘Men You Like to Meet,” 
which treats in digest style stories of 
highway heroes. 
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Automotive Washington 


Much Depending on Nationwide Scrap Rubber Drive; 
Car Dealers Building Up Goodwill 


By William Ullman 
Washington Correspondent 


! ASHINGTON.— 
With WPB and 
OPA officials 
known to favor 
nationwide gaso- 
line rationing, 
and with equally 
: strong opposi- 
tion to such ac- 
tion developing 
in influential quarters on Capitol 
Hill, final disposition of that vital 
and pressing issue still hangs in 
the balance. To some extent the 
action ultimately to be taken by 
the President will depend upon the 
results of the present scrap rubber 
collection campaign. 


While it is still too early to 
judge the results of the scrap 
drive, it can be stated definitely 
that up to this point they have 
been disappointing to key offi- 
cials here. The drive started 
very slowly and although it is 





true that it has picked up 
momentum since the first an- 
nouncement, it is clear that 


something is going to have to be 
done to give it much-needed 
impetus. 


Both the rubber and the gaso- 
line situations (the latter in the 
East) are critical. But of the two 
there is no question that rubber 
takes overwhelming precedence. 
Insofar as gasoline supply is con- 
cerned, there is no real need to 
ration it in most sections of the 
country. Congress rightly doesn’t 
like the idea of rationing a com- 
modity of which there is an ample 
supply to force curtailed use of 
another commodity. But that, of 
course, is the primary reason be- 
hind agitation for nationwide gas- 
oline rationing. It may still go 
through; but not without the most 
strenuous kind of a protest and 
fight, in Congress and in every 
bureaucratic purlieu in town. 

*K * * 


Learning a Lesson 


The Hard Way 
THROUGHOUT the East, motor- 


Rubber 


(Continued from Page 1) 


the government might have to 
confiscate extra tires or ration 
gasoline nationally to save rubber. 

Eastern states, perhaps due to 
the fact gasoline already is ra- 
tioned there, were slow to get 
behind the collection drive. Wil- 
liam R. Body jr., chairman of the 
petroleum industry war council, 
reported that western states on a 
per capita basis are “far out- 
stripping” the East. 


He disclosed that Nevada was 
first in the list of states, based on 
the number of pounds of rubber 
collected per capita, followed by 
Montana, Oregon and _ Arizona, 
in that order. Pennsylvania, he 
added, was last, with New York 
and other populous states near 
there. 

“When a single town in Arizona 
shows a total collection, so far, of 
40 pounds per capita, compared 
with a report of New York City of 
less than one ounce per capita,” 
Boyd said, “it appears that the 
people in the rural communities 
have a fuller and deeper realiza- 
tion that this is all-out war and 
that the sacrifices that they make 
now in giving up good nonessential 
rubber may be the means of saving 
the lives of American boys in the 
armed service.” 


= eee Saceeneen 
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ists are having an utterly new, and 
decidedly unhappy, experience. Not 
only do they have to buy gasoline 
by ration card, but frequently mere 
possession of the card does them 
no good, for stations are often dry. 
“No Gas Today” signs are now a 
commonplace. Especially on week- 
ends the situation is bad, and 
those motorists who have not been 
forehanded are just stuck, ration 
card or no. 


Each passing day makes it in- 
creasingly clear that of all U. S. 
businesses and industries, the 
automotive is suffering most 
heavily as a result of the war. 
Curtailment and ultimate stop- 
page of production and sales of 
new cars had been anticipated; 
but it is still inconceivable to 
many that in this land in which 
the automobile’ reached its 
apogee—a land rich in petroleum 
resources—the flow of finally 
needed transportation units 
should be halted by lack of fuel 
and tires. 


The United States is learning a 
bitter lesson; learning it the 


hard way. 
* + 


No Hoopla; 
Just the Facts 


THE UNITED STATES can 
learn another lesson which is being 
taught by the thousands of men 
in this country engaged in the dis- 
tribution of automotive products 
of all kinds. It is a lesson of busi- 
ness fortitude, courage and vision. 
Automotive retailers, bearing the 
brunt of heavy blows, are not 
downcast, discouraged or hysterical. 


To Washington from all parts 
of the country come reports— 
encouraging, heartwarming, 
spine-tingling reports—of dealers 
who have buckled down _ to 
the grim task of staying on 
the firing line, servicing their 
communities, keeping chins up 
and organizations ready for duty. 
The dealer body is being put to 
the most gruelling test in the 
annals of American business, and 
is coming through with flying 
colors. 

Those who know the facts of the 
situation understand well that 
these are not “hooray” statements. 
They are descriptive of the true 
state of affairs; and the industry 
can well be proud of the records 
being set by their dealers in this 
time of trial. 

e + & 


Dealer Goodwill 
To Be Invaluable 


IN THIS connection observers 
point out that dealer goodwill with 
the public today stands at a new 
high level. Everywhere through- 
out the country, it is found, the 
public is expressing genuine inter- 
est and concern regarding the 
plight of the automotive retailers 
with whom they have come in such 
intimate contact over the years. 
There is very real sympathy for 
their position; and thoroughgoing 
appreciation of the fact that many 
dealers and service establishments 
are rendering a public service, at 
substantial personal cost, by re- 
maining on the job. 

This goodwill is invaluable and 
thoughtful automotive men know 
that their records in these criti- 
cal days will not be forgotten by 
their communities when peace 
and normalcy return—as_ they 
inevitably will. 

It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 








WILCOX CHEVROLET, Wilmington, Calif., built up these five standard 
1%-ton trucks into jobs rated at 18,000 pounds gross to carry special dump 


bodies of four yards water level, five yard ends, for the 


Navy. 





Eastman Hails Trucks’ 


Vital Role in War 

NEW YORK.—Addressing the 
Advertising Federation of 
America, Joseph B. Eastman, 
director of the Office of Defense 
Transportation, declared last 
week that the automobile indus- 
try had contributed mightily to 
preventing a breakdown in es- 
sential war transportation. 

While admitting that the rail- 
roads had done well, he said 
that theirs would have been a 
“sorry plight” if it had not been 


for help given by “their erst- 
while foes, the trucks and 
busses.” 


Trucks have been carrying “at 
least 18 percent as many ton- 
miles as the railroads,” Eastman 
declared, adding that busses 
very largely had taken the place 
of local trains. As a matter of 
fact, he said, railroads are 
among the largest users of 


trucks and busses. 





Traffic Lights Dimmed 


NASHVILLE, Tenn. — Twenty-three 


of Nashville’s 102 traffic signal lights 
will be cut off as a rubber-saving move 
for a 30-day trial. 


ty 
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Sauerkraut Bug Seen Aid 


In Making Retreads 


WASHINGTON.—Testifying that 
the sauerkraut microbe may be an 
important factor in making tires 


| 


Referring to the sauerkraut 
microbe, Dr Hale said the bacteria 
had been turned loose on corn 


available for civilians, Dr. William mash only two weeks ago and 


J. Hale, consultant’ to 
Chemical Co. (Thiokol), told 
House mining subcommittee last 
week that he could produce all the 


Dow | out of the ferment came, 
a | expectedly, 


| 


un- 
butylene glycol. Bu- 
tylene glycol is a substitute anti- 
freeze for ethylene glycol (Pres- 


rubber the nation needs in a year | tone), whose manufacture has tied 
if given $100,000,000, manpower and up great quantities of chlorine gas 


priorities. 
The chemist, who created 
furore in Detroit earlier in the 


week by declaring that the U. S. 
could never defeat the Japs be- 
cause of differentials in food re- 
quirements, testified before the 
committee that he would set up 
about 100 plants, two to a state, 
each turning out 45,000 pounds of 


} 
| 





butadiene daily from certain types | 


of corn. 

He said another 
would be required by the rubber 
industry to make the rubber from 
the butadiene, adding that this 
synthetic product would make 
tires superior to those now in use. 


$150,000,000 | 


which is needed also in production 
of Thiokol. Thus, if the U. S. 
Agriculture department's experi- 
ment with the sauerkraut bug 
proves successful, it is probable 
that sufficient materials will be 
available to produce Thiokol in 
quantities to take care of essential 
civilian tire-retreading needs. 


Chapman Rent Czar 


JACKSONVILLE, Fla.--Ray Chap- 
man, automobile dealer here, has been 
named Duval County rent director for 
the Office of Price Administration. 
Chapman, who heads the Chapman 
Motor Co., is president of the Jackson- 
ville Automobile Dealers Assn. and a 
director of the National Automobile 
Dealers Assn. 
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BECAUSE OF 
CHRYSLER 
CORPORATION 
ENGINEERING 
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are helping to put more 
bombers in the sky! 


@ Speeding the production of bombers, fight- 
ers, and pursuit planes are thousands of 
determined, hard-working men, toiling in 
three shifts . . . thousands of sturdy trucks 


working ’round the clock. Out in front, 


ment rolling 
the right 


you well, 


hurrying the 
planes, guns, tanks, and ships, you'll find 
Dodge Job-Rated trucks . . . trucks that fit 
the job, with the right-sized engines, clutches, 
transmissions, brakes, and axles. Dodge Job- 
Rated trucks fit the job ... and stay on the 
job because of Dodge Dependability, famed 
for more than a quarter of a century. If war 
rationing permits you to buy a truck, you'll 
find it will pay you to investigate Depend- 
able Dodge Job-Rated trucks . . . the answer 
to low first cost, low hauling costs, and long- 
life ability. 


DEPENDABLE 
PLYMOUTH SERVICE 
iS VITAL TO VICTORY 


Dodge dealers are devot- 
ing their full resources to 
keeping motorized equip- 
tools, 
man power, and factory- 
approved parts to serve 









ODGE 


delivery of materials for 


DODGE DIVISION, CHRYSLER CORPORATION, DETROIT, MICHIGAN 


* 


Tune in on Major Bowes, every Thursday 9:00 to 9:30 P. M. E.W.T. 


DODGE. 













WAR PRODUCTS 
OF CHRYSLER 
CORPORATION 


Dodge Command Recon- 
naissance Cars * Dodge 
Field Radio Cars « Dodge 
Troop and Cargo Motor 
Trucks « Dodge Weapon 
Carriers «© Dodge Ambu- 
lances ¢ Dodge Army 
Carryalis « Medium 
Tanks ¢ Tank Engines 
Antiaircraft Cannons 
Bomber Fuselage Sections 
Airplane Engines « Air- 
craft Parts « Shells and 
Projectiles ¢« Ammuni- 
tion ¢ Aluminum Forg- 
ings e Trailer Fire 
Pumps « Air Raid Sirens 












They have 










trained 
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Used Car Stocks Show 
Slight Improvement 
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SERVICE—USED CARS 


Olds Campaign 
Lauds Service 


Employes’ Role 
LANSING. — Recognition of the 





CHICAGO.—A slight improve- which last week showed the supply important roles played by dealer ; 
ment in the used car inventory] of 198 Cook county dealers to be service department employes in ‘ 
situation here set in during May, | 81.3 days on June 1. shania  poakd ink 
according to the monthly Chicago] The supply compared with 86.4 pr d a 
Automobile Trade Assn. reports,| days May 1, 111.3 days Apr. 1, and wide = just announced by : 

“ell gy nen: lp ly ie "a "features in the “K 0 

Clarification however, far greater than the 31.8 je as ion 1 wad I 

days’ supply on June 1 of last year. i “Stach Mnanveaned “full 8 
Used 1 i ’ 
Needed on éeunten totaled 2381 "a bee color poster featuring the service f 
: May, and stocks were 6,486 at the department employe. The slogan, 

P ts Pr 1ces ; : “In Service for the Nation—We k 
—— : "7k. cane ee Keep ’Em Rolling” is prominently c 
DETROIT.—A peculiar situation] By yearly models, the supply of displayed. Posters are placed c 

has existed up to this time with ]1938’s was highest at 108 days, throughout the sales and service t 

reference to parts prices, reports with 1933 and older models lowest departments of the dealerships. A s 

a ao a ae a oa smaller poster, 9 x 12 inches, of the s 
rice egulation " aan tie Gaeee Mee ‘ 

Machines and Parts was so drafted MEW A U - psig ant aie ae dieplape ro j 

that after its issuance it was dis- reing nee Tedee and enanhers. : 

covered that automobile replace- bb The service posters have been ‘ 

br oa "oo eon . = an a Jo veg’ to supplemented with lapel buttons to s 

complaints from the industry the ‘Reset Sishts’ es © ee eS Se oe é 

effective date of Regulation No. § employes. an he Ae el ahi 

= oe pees ; an i a ee an atiohers ‘nave hoon produced I 
Meantions, Bapglementaty Baga poe eel int ak i tee tne in full color and carry the message, 1 

lation No. 2 to the General Maxi-} presented last week by the Motor “Our Job—Keep ’Em Rolling.” ¢ 

mum Price Regulation was issued,{and Equipment Wholesalers Assn. 









exempting from the provisions of Jin a booklet, entitled “Reset Your 


the General Maximum Price Regu- | Sights,” issued by the MEWA 

lation sales and deliveries of parts | Emergency Service committee. Dealers dell MMe. 
as defined in Price Regulation No. Among advice given are concen- 

136. The net result of this is that]tration upon customer clientele (Continued from Page 3) 

up to the present time the sale of engaged in maintenance’ work; amount of rubber that now can be 






routing salesmen more by districts 
and less by accounts; going after 
the business of fleet accounts, war 


parts has not been subject to any 
price regulation. 
It is the intention of OPA to 





used in this country for many 
years to come. 
Perhaps this column should not 


clarify this situation and it ap- 
pears likely that automotive parts 
which are sold to a vehicle manu- 
facturer for installation in the 
manufacture of a vehicle will be 
subject to Price Regulation No. 
136 and that replacement parts 


talk about rationing. When we 
blow up our vicissitudes, we 
sometimes forget our opportuni- 
ties. We sometimes dwell upon 
what we think are needless diffi- 
culties thrown in our pathways, 
rather than to carefully analyze 


production plants, public and pri- “IN SERVICE for th 
> ° 5 e Nation—We Keep ’em Rolling” ... is the slogan 
vate air fields, companies Serving | for the thousands of Oldsmobile service department en loyes throughout the 
the farm trade, public utilities, and| nation. Included in the campaign material supplied by the Oldsmobile division 
accounts listed in order P-100, and is a jarse — by 40-inch ee acon — a right, ae 
. - ; carrying 8 message an or display roughou e sales and service 
supplementing present lines with department. These posters are supplemented by full color 9 x 12-inch easel 
‘industrial goods” made by auto- type cards, upper left. Lapel buttons and letterhead stickers, also in full 
motive suppliers with whom the/| color are offered and carry the message ‘Our Job—Keep ’em Rolling.” 













~ -— ee bet te et OUllUlUclU,le 


will be made 
General 
lation. 


In the meantime, the only regu- 
lation in effect with reference to 
automobile dealers on parts sales 
is that prior to July 1, they must 
prices 
charged for parts during March, 


prepare records of the 


1942. 


“We have reason to believe that 
OPA will issue an interpretation 
which will make it possible for a 
dealer to comply with this record 
requirement by merely 
attaching to his parts manual a 
statement that the prices charged 
during March coincided with the 
prices in the parts manual and 
explaining any variation,” NADA 


keeping 


declared. 


For example, some dealers were 
charging 10 percent above the 
prices in the parts manual and it 
merely would be necessary for 
them to make a statement that 


they had followed the prices in the 
parts manual and had added 
10 percent. 

There has been no restriction on 
the prices that could be charged 
and there has been no requirement 
for posting of parts prices. 


Canada Cuts 
Parts Output 


MONTREAL.—Production of re- 
placement parts for all automobiles 
and trucks will be reduced to 70 
percent of 1941 value and arrange- 
ments are made for a priority sys- 
tem in distribution of available 
supplies, under an order issued by 
Motor Vehicles Controller J. H. 
Berry. The cut in output is effec- 
tive immediately. 

C. D. Howe, minister of muni- 
tions and supply, declared that 
“starting with May, June and July, 
and continuing for each succeed- 
ing three-month period thereafter, 
the production of the specified re- 
placement parts is limited to 70 
percent in total dollar value of 
similar parts sold or supplied dur- 
ing the corresponding period of 
1941. The production quota is ac- 
companied by certain restrictions 
on inventory of finished parts. 


y ‘ 
Va. Loses $477,255 

RICHMOND, Va.—(UTPS)—Gasoline 
rationing in its first month cost the 
State of Virginia $477,255, reports C. F. 
Joyner jr., assistant director of the 
division of motor vehicles. Gasoline 
taxes collected for May totaled $1,711,- 
. as compared with collections of 





subject to the 
Maximum Price Regu- 


jobbers are now doing business. 

“Remember that a diminishing 
market also means diminishing 
competition for those who have the 
business ability to hold on and 
‘weather the  storm,’” advises 
MEWA. 

“Fortify your salesmen with in- 
formation and outlooks that keep 
them realistically optimistic, im- 
press upon them that they have a 
selling job to do in keeping morale 
of their customers up to a point 
that is justified.” 

Also urged is the converting of 
some salesmen into mechanics to 
take up the existing shortage of 
shop men, along with increasing 
use of women as truck drivers, 
janitors, counter work and _ ship- 
ping department duties. 


‘Care of Batteries’ 


Dealer Meeting Theme 


DETROIT. — “Care and Conser- 
vation” of the motorist’s storage 
battery is the theme of the fall 
dealer program for Delco Batteries, 
which is now being presented to 
the Delco battery distributing 
organization by United Motors 
Service. 

Dealers, in subsequent meetings, 
will be urged to perform a rigid 
inspection and service plan on all 
customers’ batteries and help to 
prolong their utility as much as 
possible. Three sales crews of 
United Motors Service are now 
conducting meetings in the prin- 
cipal cities of the country. 


“Worth its weight in gold!’’*— 
Dealers say about Automotive News. 


‘Enbalming’ Procedure Set 
For ‘Deepfreeze’ Cars 


DETROIT. — Embalming of 
“deepfreeze” cars is a new auto- 
motive enterprise that has recently 
sprung up in the industry. With 
the Reconstruction Finance Corp. 
insisting that frozen cars and 
trucks be given proper protection 
before dealers may obtain loans, 
this new “embalming” company is 
now ready to proceed on a 
national basis. 


The company, Midwest Mfg. Co. 
of Detroit, has already prepared 
hundreds of cars in the Detroit 
area for their storage until re- 
leased or taken over by _ the 
government. 

The firm has a 17-point protec- 
tion procedure which is claimed to 
do a one operation for the duration 
on these “deepfreeze” vehicles. 
The firm stresses it has perfected 
a new glaze material that puts a 
coating over the exterior finish of 
cars and will stay on indefinitely, 
yet is easily removed when the car 
is put back into service. Another 
is the manner of mothproofing 
upholstery that protects. these 
fabrics for years’ instead of 
months, it is said. 

The firm uses a crew of experi- 
enced “protectionists” or car em- 
balmers that can go into the 
dealer’s storage building or lot and 
take over the job completely, with- 
out any aid from the dealer’s men 
and do the entire job to the satis- 





ENBALMING DEEPFREEZE cars for the duration. 


Here is a crew of the 


faction of the RFC, it is claimed. 


Following is the procedure fol- 


lowed in the embalming program: 

1. All cars are picked up and 
washed, then dried. 

2. All metal trim cleaned with 
Enduro Rust Inhibitor. 

3. Car body, including wheels: 
and metal trim, covered completely 
— Enduro Staze-On Preserva-: 
ive. 

4. Upholstery sprayed with de-- 
moth preparation. 

5. Paper placed on cushions to 
prevent moisture. 

6. All windows are darkened. 

7. Gasoline tank drained. 

8. Serial and code numbers 
placed on front or rear window. 
Diagram of floor plan furnished. 


these conditions as they change 
from day to day and try to figure 
out some way in which it can 
be used to our. advantage. 


| Transition 


Takes Place 
ee the many letters received, 
I feel that a momentous transi- 
tion has taken place in the dealer’s 
mind: That while it has been diffi- 
cult to change his thinking from 
selling new cars to selling repair 
orders, many have found security 
and safety in this change of atti- 
tude of mind. Many dealers who 
in the past stayed away from their 
service departments, have now de- 
cided to stay on top of them, and 
run them, rather than let the serv- 
ice departments run_ themselves. 
They have developed a service de- 
partment that satisfies customers. 
They find that service volume re- 
sponds to the same type of promo- 
tion, the same type of sales enter- 


9. Battery removed for your | prise that they previously used on 
disposal, or treated for storage if | new cars. 


left in car. 
10. Radiator drained, anti-freeze 
removed and stored. 


11. Exhaust pipe plugged to pre- | 


vent insects and moisture from } 
entering. | 
12. Clutch sticks used when 
necessary. 


13. Spark plugs removed and 
anti-rust oil injected which pro- 
tects piston rings, cylinder walls: 
and valves. 

14. Spark plugs dipped and re-: 
placed, motor turned over with 
starter only. 

15. Cars jacked up on blocks to: 


take weight off tires, leaving 15 | 


pounds air pressure in them. 

16. All metal parts constituting: 
under chassis completely sprayed 
with anti-rust oil. 


17. All rubber weather strips are: ' 


painted with a preservative. 


Midwest manufactures the En-: : 
used in the: | 


duro _— products 
embalming procedure. 





Shift Service Business 
To Other Dealers 


BIRMINGHAM, Ala. — Locat | 
automobile dealers, who are going: ' 
out of business, usually are able | 
to make equitable arrangements: | 


with other dealers to take over 
their parts and service business... 
Shaver-Pontiac Co. has just an-: 
nounced its discontinuance, but at 
the same time notified its cus-- 


tomers that its service, parts and 


Because they have no new 
cars to sell, they are now selling 
themselves and are finding out 
more reasons than ever before 
why owners should patronize 
their service department. They 
are finding more owners service- 
minded. In the states where 
gasoline ration is in effect, they 
find owners are more interested 
in the economy of gasoline. Many 
dealers are taking the normal 
step of house-to-house canvas to 
all automobile owners who work 
or live most conviently to the 
dealer’s place of business. 

+ 


| Dealers Now 
| Have Courage 


IHESE same dealers are quick 
to invite to their places of busi- 
ness the previous patrons of any 
filling station, garage or automo- 
bile dealership that goes out of 
business. They are, in fact, cutting 


jin on a greater percentage of the 


remaining service business, and 


| finding the volume satisfactory. 


The majority of the corre- 
spondence to this column shows 
that the experiences dealers have 
had these first six months more 
than justify the belief that they 
will be at the same old stand 
when Hitler, Hirohito and Mus- 
solini throw up the sponge. 


OEM Handbook 
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Midwest Mfg. Co., Detroit, preparing a number of cars in the Packard Detroit accessory business had been trans-. ; 
retail store for protection until such time as the government has need for the ferred to Steel City Oldsmobile Co... | 
e 


DETROIT.—An “OEM Handbook,”’ 
describing the functions and organiza- 
tion of the war agencies within the 
\| Office for Emergency Management, has 
been issued. 


$2,188,455 for the same period in 1941. 


new cars. The “‘enbalming’’ is done with one operation and there is no need 
for further waxing, etc., of the cars, it is claimed. The company’s crew uses 
the firm’s own preducts. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


‘which would honor Pontiac lubri-- 
, cation contracts. 
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(Continued from Page 1) 


the company. He’s dead now, but 
Newberry still is a member of 
the board. 

* * * 

FROM THAT humble beginning 
came one of the dominant figures 
of the automobile industry, a com- 
pany which gained worldwide fame 
as builder of quality motor cars, 
one that made automobile history. 

Today that company no longer is 
building motor cars. That branch 
of its business is dormant for the 
duration after having manufac- 
tured 921,583 cars and trucks in the 
span of years from 1899 to the 
spring of 1942, of a market value 
of more than a billion and a half 
dollars. In this time Packard 
made trucks, too. It developed 
an aircraft diesel engine which 
set a world’s non-refueling record, 
and built Liberty engines for air- 
planes in the other war. Its 
own marine engine was the motive 
power that won for Gar Wood so 
many victories in the now aban- 
doned Harmsworth Cup race, inter- 
national motor boat classic. 


CAME THE WAR clouds and 
Packard was one of the first to 
convert from motor cars to war 
materiel and the first of the auto- 
mobile manufacturers to start 
production of aviation motors. A 
year ago it started building the 
English Rolls-Royce airplane en- 
gines and it has gone all-out on 
this job, at the same time produc- 
ing PT boat engines for the Navy. 


LIKE THE motor car industry, 
I too have undergone conversion 
along with other automobile writers 
to the extent that I’m war-minded. 
It was in this frame of mind that 
I visited the Packard plant with 
other members of Detroit’s Off-the- 
Record Club. We'd been invited to 
see for ourselves how far the com- 
pany has progressed in building 
plane engines for Britain, and other 
war materiel for our own Army 
and Navy. We looked in vain for 
evidences of the plants ever having 
been used for automobile manufac- 
ture and found none. Everywhere 
it was a beehive of activity—thou- 
sands and thousands of workers 
bending over their lathes, jigs and 
dies, intent only in living up to 
the factory slogan of “Work to 
Win.” Incidentally, 531 Packard 
workers today were Packard war 
workers 24 years ago. 


USING THE “Toonerville Trol- 
ley,” a miniature train, for most of 
the long trip, we found this lazy 
man’s way of getting about easy 


Junking Coercion 


Cited by NADA 


WASHINGTON.—A number of 
dealers have reported to National 
Automobile Dealers Assn. that they 
have been called on by WPB repre- 
sentatives of the “graveyard” sec- 
tion who have checked the dealer’s 
used car stock and ordered the 
dealer to junk certain specified 
cars. 

“In each instance the dealers 
have reported to us,” NADA says, 
“that the official was very arbi- 
trary, ordered the dealer to junk 
the cars with the threat that if it 
were not done in a _ particular 
period of time, usually 30 days, 
penalties would be brought to bear 
against him. 

“There are no government regu- 
lations authorizing such _ instruc- 
tions. It is true that under the 
requisitioning law, WPB could seize 
any used cars upon the payment 
to the dealer of the fair market 
price but such law does not au- 
thorize ordering compulsory junk- 
ing. This matter has been brought 
to the attention of WPB officials 
here and we are confident that 
instructions will be sent out to stop 
this practice,” NADA states. 


Ohio Dealers to Hold 


Stag Party July 15 

MANSFIELD, O.—On July 15, 
at the Westbrook Country Club 
here, the Ohio Automobile Dealers 
Assn. will hold an all-day all Ohio 
stag party. 

Golf, swimming, tennis, music, 
refreshments, etc. will be available. 


on the feet. 


As if on a sightseeing 
tour, we listened to Hugh Hitch- 
cock’s megaphone voice as he out- 
lined the high points of Packard’s 
war activities. 


As recited by him, Packard’s war 


assignments include Rolls-Royce 
engines for fighter planes, the Cur- 
tiss Warhawk P-40F and the Eng- 
lish Spitfires and Hurricanes. For 
the Navy, marine engines are being 
built for PT boats, with shipments 
going to boat builders here and 
abroad. To do this work, 81 per- 
cent of former automobile plant 
space has been given up to war 
work; only 19 percent is allowable 
for peacetime parts and machinery 
storage. Only three new buildings 
have been added to the original 
car plant, but already employes 
total thousands more than the all- 
time peace employment peak, and 
the dollar volume of last month’s 
shipments were twice that of any 
month’s car shipments. 
* * * 


TO ATTAIN this production pace 
and do the tailor-made job neces- 
sary on the Rolls-Royce assign- 
ments, Packard had to design and 
install about 3,400 new machines. 
The need for this great number is 
appreciated when one learns that 
on a single part, the crankcase 
upper, 77 machines are required 
for 138 operations needed to com- 
plete it. With the marine engines, 
it was possible to convert automo- 
bile-making machines in the ratio 
of three old to every two new 
ones bought. 

Just to give you an idea of the 
care and precision necessary on 
the Rolls-Royce operation, let me 
tell you that any deviation from 
watchlike precision limits might 


to half the running life. It takes 
35 standard hours to machine a 
Rolls connecting rod against half 
an hour for a car engine rod; 62 
standard hours for a cylinder block 
compared with 7.7 for an automo- 
bile block; 67 for a Rolls crank- 
shaft against 3.3 for that of a car, 
while the cost of a Rolls crank- 
shaft alone exceeds the cost of an 
entire car engine. It takes 194 
hours to assemble a Rolls engine, 
plus 228 extra hours for teardown 
and rebuild, contrasted to five 
hours for assembling a Packard 
Super-8 engine. 
* + 

AT PACKARD they call this 
engine manufacturing “building 
fine watches by the pound.” They 
say these “fine watches” are en- 
gines, an integral part of automo- 
bile manufacturing practice, not 
tanks or cannon. And they add 
that out of this continued precision 
production Packard is _ learning 
much of automotive value which 
will be carried over into producing 
an even better and finer Packard 
automobile when peace comes. 

Don’t get the idea from all this 
that I am an engineering genius 
and picked up these facts from 
personal observation. I didn’t— 
Hugh Hitchcock told me. 


Pittsburgh Nash Dealers 


Get Scrap Results 

PITTSBURGH.—Spurred by B. 
C. Anderson, manager of the 
branch of the Nash-Kelvinator 
Sales Corp., operating Nash Motors 
of Pittsburgh, the 150 Nash dealers 
in this territory are actively par- 
ticipating in a “Scrap-to-Beat-the- 
Japs” campaign. 

To date 22 dealers have turned 
in 283,188 pounds of scrap metal 
and 10,333 pounds of scrap rubber. 
Anderson estimates that when the 
final job is finished, the dealers will 
have averaged better than 1,200 
pounds of scrap metal and more 
than 450 pounds of scrap rubber 


reduce this 400-mile-an-hour engine! per dealer. 


Now and Then... 


GEORGE T. CHRISTOPHER 
(No. 33 in this series) 


i Ben 


ed 





GEORGE ADE, famous author, newspaperman, and playwright, him- 
self a Hoosier, once wisecracked that many celebrities “come from 
Indiana,” declaring “the bigger they are the sooner they come.” ... 
George T. Christopher, new president and general manager of 
Packard Motor Car Co., and successor to Max Gilman, was one of 
those who “came from Indiana.” ... His father was a coal miner 
and George Christopher was born in a log cabin outside of Terre 
Haute, so his cradle song was “On the Banks of the Wabash” when 
he came along 54 years ago. 

Coming out of Rose Polytechnic as an electrical engineer, his first 
job in the motor car industry was that of shop superintendent of the 
Standard Mfg. Co. in his home town, making automobile wheels, 
hubs and drums. ... That was in 1917 and then the war claimed him 
as first lieutenant of Army Ordnance, following which he took 
George Ade’s tip and “came from Indiana.” 

Then he went on the bigtime in the automobile industry—he became 
one of “Boss Ket’s” men at Delco-Remy and the old master made 
him factory manager, which job he held for four years. . .. From 
Dayton he got the call to go to Lansing with Oldsmobile as chief 
inspector and he held that title for three years. . . . Pontiac liked 
his looks and he joined that company after Oldsmobile and for two 
years he was vice-president in charge of manufacturing. ... Then 
Buick took him over for the same job and he went to Flint for 
two years. 

It was at the end of that stretch that Packard, about to invade 
the middle brackets with a new job, the 120, grabbed him in 1934 and 
made him assistant vice-president in charge of manufacturing and 
a year later vice-president. . . . All the production knowledge gained 
over the years now stands him in good stead in this war period. 
He’s devoting all his energies to the production of the Packard Marine 
and Rolls-Royce aviation engines, which makes him a mass production 
jeweler to a _ certain extent because the manufacture of the 
Americanized English airplane motor is a delicate and involved 
problem. It’s the crowning achievement in the busy life of 
George Christopher. 


CHRISTOPHER GEORGE SINSABAUGH 


the 4th Dimension 
Ford Returns to Air In July; 


AFA Pledges War 


Role 


By Pete Wemhoff 


Newscasts 


Ford (Maxon) will return to the 
air around middle of July with 
daily quarter-hour newscasts with 
Blue network coaster as probable. 
The period is 8-8:15 p. m., with Earl 
Godwin understood to be set for 
the commentator role. 

Ford dropped its Sunday Evening 
Hour program over CBS. this 
spring, after several years on the 
air. The new program, on a 52- 
week basis, would cost about 
$1,200,000 for time alone, it’s esti- 
mated. 


Duties 


Advertising’s war role was 
further clarified at the 38th annual 
convention of the Advertising Fed- 
eration of America, held June 22-24 
at Hotel Commodore,- New York. 

Aiding the government in various 
appeals, making known the actual 
requirements for victory and in- 
forming the people of the vital 
part in the war effort being per- 
formed by labor and management, 
were cited in a resolution adopted 
by the federation as among the 
specific war duties of advertising. 

“Because advertising is the 
principal opinion-forming me- 
dium in this country,” the resolu- 
tion declared, “we recognize the 
vast responsibility we must 
undertake in utilizing the power 
of advertising for war purposes. 
The most important of our tasks 
is to help achieve unquestioned 
national unity and understanding 
and an invincible morale. The 
men and women who control the 
advertising policies of American 
business can and will devote the 
great force of advertising to 
this task.” 

Members of the federation were 
congratulated by President Roose- 
velt for the way in which they 
“already have contributed of their 
time and skill to the war effort.” 

“If the members of your or- 
ganization will, wherever possi- 
ble, assist in the war program 
and continue the splendid spirit 
of cooperation which they have 
shown during the last year, 
advertising will have a worth- 
while and patriotic place in the 
nation’s total war effort.” 

. * * 


Dr. Miller McClintock, managing 
director of the Advertising Coun- 
cil, liaison agency for the adver- 
tising field with the government, 
announced that the advertising 
profession would cooperate with 
the government in a nationwide 
war bond drive, scheduled to start 
about July 1. Using all forms of 
advertising, the drive will be 
“one of the most intensive ever 
imagined,” he said. 


Thomas H. Young, advertising 
manager of the United States 
Rubber Co., was one of four ad- 
vertising experts who answered 
questions from the audience dur- 
ing a quiz program held as one 
of the convention features. He 
expressed the opinion that only 
@ small part of the rubber this 
country needs will be collected 
during the current salvage drive, 
reported that the military serv- 
ices are changing numerous 
specifications to conserve rubber 
and that the tire conservation 
aaa have been very effec- 

ve. 


James A. Welch, vice-president 
of the Crowell-Collier Publishing 
Co., was reelected president of the 
federation. Paul Garrett, vice- 


president, General Motors Corp., 
was among the new _ directors 
named. 
Linage 


With all classifications showing 
declined, newspaper linage for May 
in 52 cities measured by Media 
Records, registered a drop of 12.6 
percent from the corresponding 
month of last year. The decline 
brought the loss for the year to 
date to 83 percent. 

Largest decline for the month 
was automotive, showing a loss 


of 66.4 percent. Financial was 
down 28.4 percent, Display fell 
12.5 percent and classified was 
off 12.9 percent. 

General or national dropped 9.7 
percent. Department store declined 
5.8 percent and retail was down 
7.5 percent. 


Sold 


Brownlee O. Currey, president of 
the Equitable Securities Corp. of 
Nashville, Tenn., announces the 
purchase by his company of all 
of the stock of the Southern 
Agriculturist. He said that no 
changes would be made in the 
publishing operations or personnel. 

Stock of the company was 
bought from members of the 
Rankin family, who have owned 
the paper since 1904. It is under- 
stood that considerable additional 
capital will be put into the busi- 
ness and that a vigorous pro- 
gram is being inaugurated in- 
volving a number of new fea- 
tures. 

Under the new ownership Currey 
will assume the duties of president. 
Other officers will be A. B. 
LeStrange, vice-president, adver- 
tising manager and manager of the 
New York office; W. M. Springer, 
manager of the Chicago office; 
H. G. Walter, manager of the 
Detroit office, and Kenneth Stans- 
field, manager ofthe Southern ad- 
vertising department. The _ edi- 
torial personnel will continue as 
at present. 


Dealer News > 
In Brief 


OPA has assigned W. B. Har- 
ington, of agency’s price section, to 
head a new Conversion Unit, which 
will foster conversion of car 
dealers’ facilities to war work. 

* * * 


Truck Order Due 
WPB is understood to be ready- 
ing an amendment to General 
Conservation Order M-100 (ration- 
ing of new trucks), providing for 
transfers between dealers in order 
to bring about proper geographic 


control of trucks. 
* * *# 


Railroad workers and miners 
are included in the eligible cate- 
gories to buy new cars, OPA 
General Counsel Thomas E. Harris 
advises regional attorneys. 

*- * *# 


Car, Tire Rationing Combined 

OPA has combined its tire ra- 
tioning and automobile rationing 
branches into one division, known 
as the Automotive Supply Ration- 
ing division. Charles F. Philips, 
former tire rationing chief, will 
direct the new division; Hubert G. 
Larson heads the car rationing 
branch, and Robert S. Betten 
becomes head of tire rationing. 

* * * 


NADA would like to obtain re- 
ports if dealers know of any 
instance where Army posts are 
destroying tires or other rubber 


products, as reported. 
* * * 


Cyrus McCormick has resigned 
as Republican National Commit- 
teeman for New Mexico because 
of the conflict with his duties as 
a dollar-a-year man in the Auto- 
mobile Price Section of OPA. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


-— WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
Avtromotivs Nsws, Dsrroir 





COLLECTION METHOD 
AUTOMOTIVE COLLECTION SYS- 

TEM—Complete—(4) Notices, (3) 

Final Forms literature 


and testimonials 
Guaranteed. Write today 
Mercantile Forms Company, 


Avon 8&t., Providence, R. I. 








AREFUL 

mainte- 

nance, especially when 

conducted with an eye to 
preventing needlessly pre- 
mature wear, is the best way 
to extend the life of cars and 
get maximum use from fairly re- 
cent models. e However, the serv- 
iceableness of General Motors 
dealers is not limited to this in 
keeping countless cars at work 
on necessary tasks. e As a dealer 
in used cars, he has acquired 
expertness in reconditioning 


that can give a new lease 


on life to many 

a long-driven car. 

e His experienced me- 

chanics are well prepared 

by factory-backed training. 

e He is equipped for major 
service operations. His re- 
conditioning, therefore, can 
create new life in old cars and 
thus goes far toward filling vital 
transportation needs. e If you 
are concerned over a well-worn 
car that fills a necessary purpose, 
talk to your local GM dealer 
about the possibilities of restor- 


ing it to fresh usefulness. 


The Automobile User’s Guide answers your questions about taking care of 
jour car in wartime. For a free copy see any General Motors dealer today 
or write Customer Research Staff, General Motors Building, Detroit. 
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